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more and 
more banks 


are giving depositors better, faster service with 


“Speed up tellers’ work during business hours . . . cut at 
least thirty minutes daily for each teller in balancing.” The 
Amsterdam National Bank, Amsterdam, New York. 












“Advantages most noticeable are reduction in stationery 
costs ... depositor appreciation of neat, accurate receipts 
... time saved in completing work.” Farmers State Bank of 
Newport, Newport, Washington. 





“Between 15% and 20% speed-up i ice... 
Banks from coast-to-coast are adopting Bur- sowene 1975 and 2095 speutan te cunetune setzine 


faster balancing . . . facilitates location of errors. Particu- 
, < a larly pleasing to customers.” Red River National Bank, 
roughs Commercial Teller’s Machines . . . to Grand Falls, North Dakota. 


keep lobby lines moving faster . . . to save time 
in teller proving . . . to increase their customer 
goodwill. Learn how easily you can apply 
Burroughs Commercial Teller’s Machines to the 
betterment of your bank’s service. Get the facts 


from your Burroughs man today! 


WHEREVER THERE'S BUSINESS THERE'S 





Burroughs 


“An outstanding service to customers . . . faster win- 
dow transactions . . . more depositors served in less 
time.”” Rumford Falls Trust Company, Rumford, Maine. 





H: THOUGHT he'd left all his business and 
banking affairs behind him, beyond the 
miles that stretch between the North Woods 
vacationland and his office. 

But he’s discovered — most gratefully — 
that the long arm of your bank still reaches 
out to serve him. 

Every time he spends an American Ex- 
press Travelers Cheque at a backwoods 
store, he’s reminded that you are helping to 
make his holiday restful and carefree. 

“American Express! Yes, sir; what can 
I do for you?” says the storekeeper, and 
looks up smiling. 

Yes, sir! That's the instant recognition, 
the universal acceptance-with-a-smile ac- 
corded the holder of these familiar blue 
cheques — the original and by far the most 
spendable cheques in the world. 

Wherever business or pleasure may take 
him, send your customer on his way with his 
funds fully protected, his convenience assured 


by American Express Travelers Cheques. 








THEY COMMAND 
A WORLD OF SERVICE 


In 167 American Express offices in 
the United States and abroad, your 
customers carrying our Travelers 
Cheques will find ready help in 
time of need, given with the same degree of courtesy, 
in the same spirit of friendliness they find at your bank. 

And this same great network of travel offices assures 
on-the-spot action and the speediest possible refunds 
when cheques are lost. 

American Express—and only American Express—is 
equipped to provide these final, full measures of travel- 
ers cheque service. 
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AMERICAN EXPRESS TRAVELERS CHEQUES 


MOST WIDELY ACCEPTED CHEQUES IN THE WORLD! 
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the New 


The Burroughs Bank Bookkeeping Machine’s accuracy, ease of 
operation and high-speed performance all help the operator to 
get more and better work done... give her hours of “new-found” 
time to do other jobs. And it can do more kinds of work because 
it not only posts, but list posts during the posting run, and 


handles all related adding machine listing. 


The Burroughs Bank Bookkeeping Machine offers you the best 
in modern banking efficiency today—and adaptability to to- 
morrow’s banking changes. Call your local Burroughs man today 
for a demonstration. You can’t appreciate just how good this new 


Burroughs is until you see it in operation. 
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IT’S FAST! 


Every feature of this machine was planned to 
increase production. Form alignment is posi- 
tive and visible. Form handling is fast. A 33 
per cent lighter key touch speeds indexing and 


posting. 
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With the simplified motor bar construction, 
one major function is assigned to each motor 
bar. It selects the proper posting column; all 
new positive balances print automatically. And 
the shift of a lever changes the machine from 
ledger to statement or balance transfer. 





IT’S FLEXIBLE! 


The Burroughs dual platen feature permits list 
posting during the posting run . . . lets the 
machine be used for listing trial balances and 
other miscellaneous adding jobs without dis- 
turbing any bookkeeping functions. It gives 
you the economical sient of two business 
machines in one. 
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Burroughs 
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From Where We Stl. .... 


IT WAS MY good fortune a few 
months ago to encounter in my 
reading an address by William J. 
Kelly, President of Machinery & 
Allied Products Institute, entitled 
“Conditions of a Dynamic Econ- 
omy.” The address dealt with the 
conditions and measures essential 
to the achievement of “‘the greatest 
era of technological advancement, 
sustained employment, and im- 
proved living standards in history.” 
These he enumerated as follows: 
(1) a high level of education, (2) a 
wide diffusion of initiative, (3) a 
strong system of incentives, (4) an 
adequate supply of capital, (5) an 
extensive development of scientific 
and technical research, and (6) a 
prompt application of technological 
advances. 
After giving to the first five of 
these conditions and measures the 
emphasis to which their relative im- 
portance entitled them, Mr. Kelly 
dealt at somewhat greater length 
with the last, because it is to re- 
search and education in that field 
that the Institute is particularly 
addressing itself. 
While the MAPI is particularly 
concerned with issues and programs 
affecting the capital goods indus- 
tries, what Mr. Kelly had to say 
in this connection applies with 
equal force to every segment of our 
economy. We'll let him state the 
problem: 
“One of the principal reasons 
for tardiness in the application 
of new productive technology is 
the lack of any rational pro- 
cedure or technique for analyzing 
the replaceability of equipment. 
For the prevailing methods are 
not only quite unscientific; they 
are predominantly weighted in 
favor of retarded replacement.” 
. Application of this statement to 

the field of bank office manage- 
ment requires only that one con- 
sider that banks are engaged in the 
production of services in which 
sundry items of equipment play a 
very large part, and that the need 
for a “rational procedure or tech- 
nique for analyzing the replace- 
ability of equipment,” is quite as 
real in the case of the bank or other 
concern using a typewriter, for in- 
stance, as it is for the manufacturer 
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of the typewriter. 

The Institute publishes a quar- 
terly bulletin, “Capital Goods Re- 
view,” edited by its Director of Re- 
search, George Terborgh, who made 
this highly significant statement in 
a recent issue: 

“It is not uncommon for equip- 
ment costs to lag the rise in these 
(hourly labor) costs; indeed, the 
historical record indicates that it is 
normal for them to do so, but the 
degree of lag since prewar has 
been phenomenal. Including non- 
wage benefits such as pensions, in- 
surance, paid holidays, paid vaca- 
tions, and the like, the average cost 
of an hour’s labor in industry gen- 
erally is more than 130 per cent 
above 1939, while the average ad- 
vance in equipment prices has been 
roughly half as much. This places 
an exceptional premium on labor- 
saving through remechanization 
and helps, accordingly, in the es- 
tablishment of a new normal for 
equipment activity.” 

In a recent press release received 
from the Institute, Everett M. 
Hicks, assistant manager, Grinding 
Machine Division of the Norton 
Company, Worcester, Massachus- 
etts, said, “In replacement analysis 
we face two alternatives. We can 
keep the old machines and keep 
down capital cost but accept a 
higher operating cost. On the other 
hand, we can seek mechanical per- 
fection for the moment, but at in- 
creased capital expenditure. Here 
is the key to correct equipment 
policy: To reach a correct decision 
when considering new machines to 
take the place of old, we must com- 
pare the sum of operating inferior- 
ity and capital cost for the present 
equipment with that of the pro- 
posed equipment. Our decision will 
be in favor of that equipment 
which gives us the smaller total of 
inferiority and capital cost.” 

Mr. Kelly has stated one of the 
basic requirements of a good re- 
placement policy as follows: “A 
reliable technique for determining 
when equipment is economically 
replaceable, includes, as an essen- 
tial element, a measure of the cost 
of deferring replacement,” which 
is just another way of saying that 
“operating inferiority” costs money, 


and should be weighed in the bal- 
ance. 

Stated in terms of operating su- 
periority, replacement of equip- 
ment which is noticeably obsolete o1 
worn, or both, will, in some mea- 
sure, achieve the following results: 

1. Increased efficiency—a down- 

right saving in the operator’s 
time, gained through superior 
machine performance. 


2. Reduced fatigue—contribut- 
ing further to the efficiency 
factor. 


3. Improved quality of work. 

4. Generally improved employee 
morale as a result of the fore- 
going. 

5. Reduced maintenance cost. 

The extent to which replacement 
of old equipment or the introduc- 
tion of additional equipment would 
achieve these results is the measure 
of the cost of present ‘operating 
inferiority.” This cost will figure 
in long-range operating results just 
as surely as would the cost of cor- 
rective measures. It will doubtless 
be found, in a surprising number of 
instances, to be the larger of the 
two if they are fairly compared. 

L. W. Jacobs, Jr., president of the 

Commercial Trust Company of 
Fayette, Missouri, has done just 
that, with the result that he and his 
associates have provided for the 
service, use, comfort and enjoyment 
of their public and their staff facili- 
ties which are completely adequate 
to these purposes. He gives us in 
an article in this issue the reason- 
ing and the business philosophy un- 
derlying the decisions involved, and 
we find in them a complete willing- 
ness to give proper weight and con- 
sideration to the factor of “operat- 
ing inferiority,” wherever found. 

It is highly significant that the 

Commercial Trust is a bank with 
totals of something over $3,000,000 
in a town of 3500. Mr. Jacobs’ 
article contains conclusive proof 
that what is right as a matter of 
operating principle for banks ten 
or a hundred times as large, is just 
as right for a $3,000,000 bank. 


Editor 
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Suggesting vacation time and 
places where fishermen strike out 
for the big ones, is this picture of 
Herbert Bird and D. H. Kreager 
going after Muskies at Lake of the 
Woods, Rainy River, Ontario. 


Photo: Harold M. Lambert Studios, Philadel- 
phia, Pa. 


Our Convention Issue 

BANKERS MONTHLY will pay its re- 
spects to the American Bankers As- 
sociation on the occasion of the ob- 
servance of its 75th Anniversary by 
including in its September issue a 
historical section of some 30 pages. 

Robert H. Elmendorf, recently re- 
tired assistant vice president of Irv- 
ing Trust Company, has been per- 
suaded to write for this section a 
most interesting article which he 
has entitled “TRINITY: CHURCH— 
at the head of Wall Street.” The his- 
tory of the church, going back 253 
years, is very closely related to that 
of New York’s Financial District, 
and will make fascinating reading. 

It was Mr. Elmendorf who told us 
about William H. Dillistin’s very in- 
teresting hobby of collecting state 
bank notes and studying their his- 
torical background. Mr. Dillistin, 
who is general auditor of the Fed- 
eral Reserve Bank of New York, 
and author of the Historical Direc- 
tory of the banks of the State of 
New York, also consented to write 
an article entitled “PAPER MONEY: 
THEN AND NOW.” 

Herbert M. Bratter, noted Wash- 
ington correspondent, will write on 
“BANKING DURING THE SEVEN- 
TIES.” There will be two staff 
articles dealing with other phases 
of the economic history of the pe- 
riod. 


August, 1950 
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¢.,.and we are proud to present this check’’ 
There are many considerations that may contribute to pride in the 
transfer of funds by check. Whatever the occasion, a check lithographed 
on La Monte Safety Paper does full justice to the good taste of all 
concerned. Bankers from coast to coast understand the public relations 
value inherent in the use of these fine papers...they are recognized 


as the nation’s standard for quality and safety in check papers. 


A Check Paper All Your Own 
r 


Thousands of banks and many of the larger corporations use La Mont: 
Safety Papers with their own trade-mark or design made in the paper 
itself. Such 1Npivipuaizep check paper provides maximum protection 
against both alteration and counterfeiting—makes identification positive. 
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The First National Bank of Chicago 


Board of Directors 


Edward E. Brown 


Chairman of the Board 


Le« rp iid E. Block 


Chairman, Finance Committee, 
Inland Steel Company 


Augustus A. Carpenter 


Director, Hills-McCanna 
Company 


J. D. Farrington 


President, Chicago, 
Rock Island and Pacific 
Railroad Company 


James B. Forgan 


Vice-Chairman of the Board 


Walter M. Heymann 
\ ice-President 


Henry P. Isham 


President, Clearing Industrial 
Distriet, Ine. 


James S. Knowlson 


Chairman of the Board 
and President, 
Stewart-W arner Corp. 


Homer J. Livingston 


Pr esident 


Hughston M. Me Bain 


Chairman of the Board, 
Marshall Field & Company 


Bentley G. McCloud 


Banker 


Harry C. Murphy 


President, Chicago, Burlington 
& Quiney R. R. Co. 


James Norris 

President, Norris Grain Co. 
James F. Oates, Jr. 
Chairman, The Peoples Gas 


Light and Coke Co. 


John P. Oleson 


Banker 
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Statement of Condition June 30, 1950 


Cash and Due from Banks 


United States Obligations—Direct and fully Guaranteed 


Unpledged 


Pledged 


Loans and Discounts 


Real Estate (Bank Building) 


ASSETS 


$ 533,745,589.23 


$ 745,389,375.79 


To Secure Public Deposits and 
Deposits Subject to Federal Court Order 
To Secure Trust Deposits 

Under Trust Act of Illinois 


Other Bonds and Securities 


Federal Reserve Bank Stock 


Customers’ Liability Account of Acceptances 


Interest Earned, not Collected . 


Other Assets . 


Capital Stock ‘a 


Surplus 


Other Undivided Profits 


. . > . . 


LIABILITIES 


Discount Collected, but not Earned. 


Dividends Declared, but Unpaid 


Reserve for Taxes. ete. 


Liability Account of Acceptances 


Time Deposits . 


Demand Deposits 


Deposits of Public Funds. 


$ 451,346,242.32 


184,133,891.41 
73,560,792.84 
512.000.00 


1,003.596,060.04 
122,024,211.63 
706, 102,338.84 
2,332, 725.96 
1.650,000.00 
2,016,401.17 
5,779,359.91 
366,439.41 
$2,380,613,126.19 


$ 75.000.000.00 
‘ 80,000,000.00 
; 1.619,035.66 
964,188.14 
1.500,000.00 
21.488.565.60 


2,295,921.88 


’ : ° F 1,525.796,422.33 


Liabilities other than those above stated 


° : . 217,594,400.93 


2,191,737,065.58 
$.749.33 
$2.380.613.126.19 





Irvin L. Porter 
Banker 


R. Douglas Stuart 


Vice-Chairman, 
Quaker Oats Company 


Louis Ware 
President. International 
Minerals & Chemical Corp. 


MEMBER FEDERAL DEPOSIT 


INSURANCE 


Albert H. Wetten 
President, A. H. Wetten & Co. 


Harry A. Wheeler 
Banker 


C. J. Whipple 


Chairman of the Board, 


Hibbard, Spencer, Bartlett & Co. 


RPORATION 


John P. Wilson 


Wilson & Mellvaine 
Robert E. Wilson 


Chairman of the Board, 
Standard Oil Company 
(Indiana) 


Robert E. Wood 


Chairman of the Board, 
Sears, Roebuck and Co. 
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! NATIONAL BANK : 
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) ( 
| 
OF THE CITY OF NEW YORK 
> ¢ 
} | 
‘ STATEMENT OF CONDITION, JUNE 30, 1950 
( 
RESOURCES 
Cash and Due from Banks . . . . .'. « « $1,199,628,369.05 
U. S. Government Obligations. . . . .. . 1,67 1,781,138.39 

State and Municipal Securities. . . . . . . — 170,573,972.39 

Cer Gemiiies 6 6 6 sk Sew 155,998,291.09 

DO cc kk ee 35,073,960.72 

MOMs sk te ewe DC tte nr a *@ Te 

¢ 

Accrued Interest Receivable «;« . . . .. . 10,639,311.19 ‘ 

Customers’ Acceptance Liability . . . . . . 18,137,871.25 
eee ee eee ee ee ee 29,119,285.71 
og eee ee a a ee ee 2,141,404.78 
$4,697,749,012.02 

————ooo EES i 

LIABILITIES ( 

Deposits . J * « e + - . . . . . . 7 $4,298,936,909.82 é 

Dividend Payable August 11,1950. . . . . . 2,960,000.00 
Reserves—Taxes and Expenses. . . . . . . 15,268,644.02 

Other Liabilities . . 2. 2. 1. 2 1 1 ee 11,508,560.91 
Acceptances Outstanding . . . 2. 2 2 « « 23,975,167.11 

Less: In Portfolio . .« © © © © © © © @ «@ 4,696,152.44 ( 

Capital Funds: 

Capital Stock. . . . . « $111,000,000.00 ’ 

(7,400,000 Shares-$15 Par) $ 

Surplus eo © « « « « « $89;000;000:00 ‘ 

Undivided Profits . . . .  49,795,882.60 


349,795,882.60 
$4,697,749,012.02 











United States Government and other securities carried at $295,701 ,972.00 were pledged 
to secure public and trust deposits and for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 


———— — — 
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An Investment in Efficiency and Goodwill 


By L. W. JACOBS, JR. 


President, Commercial Trust Co., Fayette, Mo. 


A country bank weighs its investment in a thoroughly up-to-date 


building and its many items of modern equipment, and finds it 


is yielding a very satisfactory return. 


bank in a typical community of 

3500 people, which has operated 
for the past forty-seven years under 
conditions which have been charac- 
teristic of rural communities in 
general. I was cashier of the bank 
in the difficult ’20s and ’30s, and 
my father, L. W. Jacobs, was presi- 
dent, and we had our full share of 
rough going in common with bank- 
ers in general. The experiences of 


|" MANY DETAILS, ours is a typical 


those years taught me about all the 
“don’ts” in the book. Among other 
things, they taught me that there’s 
nothing like having plenty of un- 
divided profits and making very 
sure that asset values are sound, 
and then some. They taught me, 
also, the importance of efficient op- 
eration, and of the loyalty, confi- 
dence and good will of the bank’s 
staff and the public it serves. 

In all of our decisions, whether in 
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the field of loans and investments, 
purchases of equipment, employee 
relations, public relations or matters 
of policy generally, it has always 
been and remains our one prime 
concern to see to it that the long- 
range results of each are such that 
they will be recorded on the right 
side of our ledger and in black. We 
have just completed an enlargement 
and remodeling project which has 
necessitated numerous decisions in- 
volving the same considerations, 
and in none of them have we for- 
gotten that we’re in business to 
make money. 

Paradoxical as it may seem, in 
every situation in which a decision 
lay between the expenditure of an 
additional amount of the bank’s 
money or withholding some really 
worth-while convenience or service 


A portion of the Safe Deposit Department 
showing the popular counter-height cou- 
pon booths. Photo at top of page. 











L. W. JACOBS, JR. 


from our customers, the customers 
have pretty generally won out. In 
every situation in which a decision 
lay between an additional expendi- 
ture of money and a disregard, in 
whatever degree, of some aspect of 
the safety, health, comfort or gen- 
eral well-being of our employees, 
we spent the money. We have found 
that it pays in terms of good, hard 
dollars because it pays in terms of 
customer and employee satisfaction 
in a very big way. 

Before we remodeled our quar- 
ters, we were occupying only half 
of our building measuring 40 x 80 
feet. We took over the other half 
and erected an addition 24 x 30 
feet at the rear to house a new con- 
crete, steel-lined vault for safe de- 
posit and bank use. 


The basement of the added struc- 
ture contains our storage vault and 
our Frigidaire air conditioning sys- 
tem, together with a gas-fired 
steam-heating plant. To rid our- 
selves of steam radiators on the 
banking room floor, we installed a 
heating coil in the air conditioning 
ducts and the warm air is circulated 
through that system. 

We were enabled by expanding 
our quarters to increase the di- 
mensions of our lobby from 8 x 30 
feet to 20 x 70 feet, and both our 
customers and ourselves have found 
the change most gratifying. 

Our machine room is 12 x 50 feet 
and is located directly back of the 
tellers cages, but separated from 
them by a screen and door which 
keep the machine noise out of the 
banking room. The nearness of the 
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tellers to the bookkeepers, together 
with the interior phone system, 
give them ready access to infor- 
mation regarding the customers’ ac- 
counts. 

Our lighting system is fluorescent, 
with a few incandescent bulbs for 
spot light purposes. The lobby is 


lighted indirectly from a ceiling 
cove equipped with fluorescent 
tubes. 


We have given acoustical condi- 
tions of our work space considerable 
attention, and provided treatment of 
walls and ceilings wherever needed. 


Modernization Program Begins 


Our first radical departure in the 
matter of equipment purchases oc- 
cured in 1938 when we installed 
Recordak. There were then rela- 
tively of this 
equipment section of the 
country, but we saw large oppor- 
tunities for economies and improved 
service even in the restricted use 
we saw fit to make of it at that 
time. 


few installations 


in our 


We immediately began to photo- 
graph transit items and “on us” 
checks. After we had Recordak for 
something less than a year, we de- 
cided to go to single posting and 
photograph our statements. Time 
and again, our photographic record 


of checks has proved invaluable,” 


both for ourselves and our custom- 
ers. Only last week we were able 
to prove payment of a check given 
last year by an elderly customer for 


a hospitalization contract, which 


meant much to her. 

It is quite obvious that it is far 
more desirable from every stand- 
point to introduce’ time-saving 
methods and equipment which will 
minimize peak loads than those 
which merely serve to speed up 
routine operations in slack as well 
as peak periods. Statement time is 
traditionally the busiest time of the 
month for the entire bank staff, 
particularly in the smaller banks, 
and in casting about for ways and 
means of minimizing the task of 
preparing statements, I observed 
that the mere folding of the state- 
ment sheets consumed, in the ag- 
gregate, some hours of time. I no- 
ticed, too, that we were having 
some difficulty achieving the uni- 
form job of folding made necessary 
by our use of window envelopes 
for mailing purposes. Our delibera- 
tions led to the purchase, in 1940. 
of a No. 1522 Multigraph folder, 
which gives us the desired unifor- 
mity and has relieved our staff of 
another time-consuming and irk- 
some chore. 

Aside from facilitating the han- 
dling of statements, the better job 
done by the machine gave the 
statement a greatly improved ap- 
pearance, which, I’m sure, served 
to create a much more favorable 
impression on the customer than the 
haphazard results obtained by doing 
it by hand. 

Incidentally, we find it works out 


very well to hold our statements 





View of teller's cage showing major items of standard equipment. 
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Photo montage of local scenes, including Central College, City Park, Observatory, Court House and public square. 


for one week for those who wish to 
call for them, and to mail the re- 
mainder at the end of that time. 

A further step in minimizing this 
peak load was taken at about the 
the same time by the installation of 
an Addressograph. This not only re- 
sulted in a large saving of time in 
heading up ledger sheets and speed- 
ing up mailing operations, but it has 
added to the appearance of the 
sheets and eliminated all possibility 
of an error in transcription. We use 
the machine for sundry other ad- 
dressing purposes, including the 
mailing of the Doane Agricultural 
Letter to a selected list of our 
farmer customers each month. 

Still another peak load minimizer 
is our Pitney-Bowes postage meter. 
Our larger mailing jobs are invari- 
ably superimposed upon a day’s 
work of at least normal proportions, 
and we found that this machine 
does a real job of saving time and 


postage, and adds greatly to the 
appearance of our mail. 

We installed our National Proof 
Machine in 1942, at which time our 
total resources were less than $1,- 
000,000. The resulting increase in 
efficiency and improved service to 
our customers were far greater than 
I had ever thought possible. We 
found that to be able to prove our 
deposit tickets, and to sort into 
their various categories and obtain 
the totals of all items involved— 
all in a single operation—was the 
sort of thing that, once tried, one 
couldn’t live without. As the merest 
by-prodnct of the proving opera- 
tion, we obtain tapes of the various 
categories and sortings of checks, in- 
cluding one of the transit items. 
The latter completes our transit 
record and accompanies our out- 
going cash letters. So we have re- 
placed with our proof machine lists 
and our film record the old 





Section of lobby showing check desk, montage and ceiling cove containing fluorescent lights. 
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tedious and cumbersome “remit- 
tance sheets.” 

In the same year we installed an 
endorsing machine, which has 
served, for all practical purposes, 
to completely eliminate the chore of 
endorsing. Here again, we have 
minimized a peak load. In our 
particular case, it seemed most con- 
venient to install the machine in 
our number one cage. As transit 
items come from the proof machine, 
they are handed to the teller and 
he is able to run them through the 
machine at odd moments with vir- 
tually no loss of time. 


Installation Of Tellers Machines 
Expedites Service To Customers 

In 1949 we installed Burroughs 
tellers machines in all of our Paying 
and Receiving windows. Internal 
routine operations have been great- 
ly facilitated by the use of these 
machines, but perhaps the greatest 
benefit resulting from their use has 
been the greatly expedited service 
we’ve been enabled to give our cus- 
tomers. 

The pass book had long been an 
accepted tradition, and we antici- 
pated a little difficulty in persuad- 
ing our customers to dispense with 
its use, but they now seem to be 
glad to be rid of it. They have be- 
come aware that the pass book 
hasn’t served too infallibly as a 
receipt for deposits, and many of 
them are glad to be relieved of the 
necessity of exposing the highly 
confidential information it contains 
to messengers and others who may 
be over-curious regarding its con- 
tents. 

Our new Safe Deposit Depart- 
ment is thoroughly modern in every 
detail. It is protected by a new 
10-inch Mosler plug type door. We 


1] 








have 610 boxes of assorted sizes, 
also manufactured by Mosler Safe 
Company, two well-appointed cou- 
pon rooms of the conventional type, 
and two booths just outside the 
vault door of counter height. We 
have found that the latter serve 
the needs of our customers in most 
instances, and they greatly appreci- 
ate this added convenience. 


We maintain a comprehensive 
safe deposit box record and see to 
it that our relationship with each 
box holder is on a written contrac- 
tual basis and leaves nothing to con- 
jecture. We have found, upon thor- 
ough investigation, that entrance 
slips accomplish no _ particularly 
useful purpose and have dispensed 
with their use. We do, however, 
maintain a reference file in which 
is indicated in abbreviated form 
every pertinent detail of our agree- 
ment with the box holder, and all 
information needed for identifica- 
tion purposes. Every applicant for 
entrance to a box is checked against 
this record, and we keep a record of 
each entry. 


Only Factory Sealed Keys Issued 


As a further safeguard, we issue 
only factory sealed keys to renters 
of boxes, and locks are sent to the 
factory for adjustment to a new set 
of sealed keys whenever a box is 
surrendered. Keys are not num- 
bered, so a lost key would contain 
no clue as to the location of the box 
it will open. 

In our building lobby we have a 
small display window, in which we 
exhibit, whenever available, items 
of interest which are brought to us 
by customers. Among these have 
been exhibits of ears of corn and 
other farm products; a set of fine 
dueling pistols, Indian arrowheads 
and other relics. I was quite pleased, 
and just a little proud, recently, 
when my son won a college scholar- 
ship as fourth prize in the Fisher 
Body Guild contest, and to exhibit 
the auto model which won the 
award. When the window is not 
occupied with displays and exhibits, 
we use it for advertising purposes, 
employing A.B.A. and other ma- 
terial. 

We have a director’s room which 
will comfortably accommodate 15 
people. We deliberately located this 
room in the front end of the build- 
ing, where it is very conveniently 
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“We have found that it pays in terms of good, hard dollars because it pays in terms 
of customer and employee satisfaction in a very big way.” 


accessible to the public. The use 
which is made of the room by the 
bank’s board and committees oc- 
cupied relatively little time, and 
we have placed it at the disposal of 
church groups, farm groups, and 
any others who are in need of a 
meeting place. We have found that 
this community service is greatly 
appreciated. 


Employees’ Lounge Appreciated 


Our employees have been pro- 
vided with a lounge which was de- 
signed and equipped for their com- 
fort. The room at all times contains 
an assortment of current periodi- 
cals, and we make such other pro- 
vision for their comfort and well- 
being as from time to time suggests 
itself. We find, as a result, that they 
are quite content, for the most part, 
to remain on the bank premises 
during rest periods and lunch hours. 

Our interior telephone system is 
a P-A-X 10-station set, with auto- 
matic switchboard and battery 
eliminator. We have used it for 
many years and like it. 

In the directors’ room, emplyees’ 
lounge, private offices, and at other 
strategic locations throughout the 
bank, we have wired outlets for 
plug-in telephones, connecting with 
both outside phones and our interior 
system. In this way, telephone serv- 
ice has been made available to some 
of the less used portions of the 
building at nominal expense. The 
first cost is the only cost, and we 





regard these outlets as a far better 
investment than monthly rental on 
one or two extensions at fixed lo- 
cations could possibly be. Our jani- 
tor also appreciates the plug-in 
phones, because they can be de- 
tached and moved with a desk or 
other item of equipment at will. 

I am using an ACT Electronic 
Dictaphone, and find it most satis- 
factory. Dictating occupies none of 
the stenographer’s time, and the 
transcribing can be done when one 
of the girls has time for it, which 
brings stenographic costs down to 
something like an irreducible mini- 
mum. 

Other machines and appliances 
which we have found it profitable 
to use are: 

1 Downey-Johnson coin counter 
Model No. 33 Todd Protecto- 
graph 
1 Model No. 300 Cummins Elec- 

tric perforator 
5 Brandt automatic cashiers 
2 Burroughs bookkeeping ma- 
chines 
Burroughs tabulating book- 
keeping machine for liability 
and savings account ledgers. 

In considering the cost of any 
item of equipment, we apply the 
sound accounting principle of amor- 
tizing the cost over the conserva- 
tively estimated life of the item 
under consideration. For example, 
the folding machine, on this basis, 
costs us an estimated $2.00 per 
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Compare two wavs. 

First, compare the results you now get from pre- 
sent methods—machine or manual—with the results 
you can get from Foremost. This all-new, all-purpose 
accounting machine has simplified the whole prob- 
lem of producing the records you need...speedily. 


Second, compare Foremost with any other descrip- 
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tive accounting machine made. Compare the auto- 
matic features shown in the chart...features that 
assure greater output hour by hour and day by day 
on any accounting job. 

Compare—you've nothing to lose and money to 
gain! Drop in at your nearest Remington Rand office 
for a demonstration—or write to Management Con- 
trols. Reference Library, Room 1961, 315 Fourth 
Avenue, New York 10. 


We welcome 
comparison on 


results 
SEPM A rcicompoee 


Copyright 1950 by Remington Rand Inc, 











month, and it would be difficult to 
conceive of an investment which 
would yield larger returns. 

Because we are the only bank in 
town, our public relations are a 
matter of particular concern to us. 
This has been a consideration in 
some of our lending, particularly in 
the case of small loans to people of 
low income. While these loans have 
proved to be collectible with rela- 
tively little trouble, we doubt that, 
all things considered, they have re- 
sulted in any direct profit to the 
bank. We have been motivated more 
largely by a desire to meet the 
needs of these situations. 

Moreover, in the matter of serv- 
ice charges, we are still making a 
4% credit allowance on the average 
of minimum balances maintained 
during the first, second and last ten 
days of the month. While this seems 
a bit unrealistic, the apparently 
excessive rate is somewhat com- 
pensated for by the relatively low 
average balance on which the com- 
putation is based, and we do not find 
it too burdensome. 

If there were another bank in 
Fayette, we would undoubtedly be 
pursuing a somewhat different 
course with respect to both our 
lending and service charge policies, 
as well as a few other details of our 
relations with our customers and 
the public generally. We haven’t 
done so because we have tried very 
hard to give our customers no rea- 
son to feel that we are inclined to 
take even the slightest advantage of 
the non-competitive situation which 
we enjoy. With or without competi- 
tion, however, we would feel that 
the bank has a most vital stake in 
the welfare of the community at 
large, and that organizations and 
projects which are serving the best 
long-range interests of the com- 
munity deserve our full support. 


City Correspondents 
Consistently Helpful 

I want especially to avail myself 
of this opportunity to pay tribute 
to our correspondent system of 
banking. We have found our cor- 
respondent relationships most help- 
ful througout all the stages of the 
planning and execution of our re- 
modeling program, as well as before 
and since in dealing with the prob- 
lems and situations encountered in 
the ordinary course of business. 
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Tax rates per 
gallon of gasoline 


GASOLINE TAXES PAID BY VACATIONING MOTORISTS 


Copyright 1950, Commerce Clearin, g Mouse. tac 









AS SHOWN BY the Commerce Clearing House map shown above, 
every state in the union levies a gas tax. The average is a little more 
than a nickel per gallon. There is also a federal gas tax of 142¢ per 
gallon, and many cities levy gasoline taxes of their own. More than 
two billion dollars were collected by all governments in gasoline 


taxes last year. 


Likes Delayed Delivery 
Of Statements 


Louis J. Menges, personnel mana- 
ger of the First National Bank of 
Louisville, Kentucky, informs us 
that his bank has recently adopted 
a delayed delivery plan which is 
serving to relieve “employees of 
the month-end pressure and to re- 
duce the errors in statement prepa- 
ration to a minimum.” 

“Books are closed at the end of 
the month, as usual,” said Mr. 
Menges, “‘but deliveries are delayed 
two days, making statements avail- 
able to customers on the third 
business day of the month. Approx- 
imately 60 customers have re- 
quested their statements on the 
first business day, and we have been 
able to take care of that number 
without difficulty. 

“The employees of our eight 
branch offices were formerly re- 
quired to report to the Main Office 
between 7 p.m. and 8:30 p.m. on 
the last day of the month to prepare 
statements. Their starting time was 
contingent on the expected volume 
of work and the time the statements 
were made available by the book- 
keeping department. We are using 
fully delayed posting and have had 
a centralized single posting micro- 
filming bookkeeping system since 
1935. Sometimes unavoidable delays 
in the chain of operations would 








necessitate waiting for some time 
for work. This period of enforced 
idleness and the resultant pressure 
on the bookkeeping department had 
rather an unfavorable effect on the 
dispositions of the employees in- 
volved. 

“Now the branch employees re- 
port for statement preparation at 
4 p.m., the second day of the 
month, and deviations from the 
daily routine of the operating de- 
partments are minimized. There 
is no more waiting of one phase of 
the work upon another, with the 
result that there is no more undue 
hurrying under pressure, with the 
result that we have a much happier 
situation all around. 

“Although we have used the 
method only a short time,” he con- 
tinued, “we are confident that it is 
a great improvement, and feel that 
any other bank adopting it and 
giving it a fair trial would agree 
wholeheartedly. Other banks have 
been using it successfully for a 
number of years, and our own fail- 
ure to adopt it earlier is a matter 
of some regret to us. 

“We understand that some of the 
banks which formerly used the de- 
layed delivery method here de- 
scribed have now adopted a ‘cycle’ 
or ‘staggered’ plan of delivery, and 
it could be that delayed delivery 
will prove, in oyr case, to be the 
first step to something better.” 
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What does your bank need 
in Philadelphia... 


Greater Philadelphia is a mighty big market—but one 
that takes a lot of knowing. 


That’s one of the reasons so many out-of-town banks 


do business with us. 


We’ve been in Philadelphia a long time—147 years—and 
we’re pretty well acquainted with the people, 


the businessmen and their companies. 


Whether your customers want to blanket the area or hit 
pin-point objectives, we can provide the data and 
guidance you'll need for them—the kind of information 
you don’t get in books. 


That’s only one of the advantages in doing business with 
The Philadelphia National Bank. May we outline some of 


the others in more detail for you? 


THE PHILADELPHIA NATIONAL BANK 


Organized 1803 PHILADELPHIA 1, PA. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Our Bank's 


Best Investment 


A little money expended in transforming a little used second-floor 
room into a Community Hall is paying rich dividends. 


By ROBERT E. HALL 


Executive Vice President, Clinton County Bank & Trust Company, Frankfort, Ind. 


hall. In all the years of its ex- 

istence, that need had not been 
adequately met. In more recent 
years, there were several meeting 
places—the churches, the city build- 
ing, the court room—but most of 
these necessitated the paying of a 
janitor or someone an extra fee for 
opening up the place at night, and, 
for most purposes, were inconven- 
iently inaccessible. 

As we contemplated this need and 
began to seek a remedy, it occurred 
to someone to suggest that the prob- 
lem with which we were confronted 
presented a golden opportunity for 
the bank to render a real com- 
munity service and, at the same 
time, win a lot of community good 
will. We had some second floor 
space which wasn’t too valuable, 
with convenient access to the street, 
and it required only a little imagi- 
nation to visualize its use as a 


Pest in NEEDED a community 
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meeting place for the numerous or- 
ganizations which were having the 
greatest difficulty finding satisfac- 
tory accommodations. The idea took 
hold, and in just a little while it 
became a full-blown project. 

On September Ist, 1949, the proj- 
ect materialized with the opening 
of the Clinton County Bank Com- 
munity Hall, which made available 
to farm and civic groups a room 
ideally suited for meetings of as 
many as 100 persons. 

A curtain of dark green drapery 
material is used to transform the 
room from one to the other of the 
two uses for which it was con- 
structed. With the curtain drawn 
across what appears to be the back 
of a stage raised to platform height 
above the audience floor level, the 
room in its shades of dark and light 
green with its red floor, is a small 
auditorium of simple beauty. Dark 
green steel chairs in neat rows in- 


“Pulling the 


BANK COMMUNITY 


curtain to the sides transforms the hall into a 
demonstration room. . .” 


vite the audience. Adjoining are 
cloak, storage and rest rooms, and a 
room containing ventilating equip- 
ment. In the storage room are tables 
and table service which are used 
for small dinners which may be 
served in the hall. 


Pulling the curtain to the sides 
transforms the hall into a demon- 
stration room, which is used by the 
County Home Demonstration Agent 
in all food demonstration classes. 
It has the best of modern equip- 
ment, including a refrigerator, a 
double sink equipped with a gar- 
bage disposal unit, an electric stove, 
and storage cabinets. 


Movie Screen Supplies Final Detail 


A movie screen, suspended from 
the stage canopy, which may be 
rolled up out of sight when not in 
use, supplies the final detail of 
everything needed to hold any kind 
of community meeting for which 
the hall is sufficiently large. Practi- 
cally all organizations, at one time 
or another, have illustrated pro- 
grams, and the screen is one of our 
most important accessories. 

Following is a Jist of the groups 
using the room consistently: 


Great Books Club; Clinton County 
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Continental Illinois National Bank 


and Trust Company of Chicago 





BOARD OF DIRECTORS 


WALTER J. CUMMINGS 


Chairman 
J. Q. ADAMS 
Real Estate 
CARL A. BIRDSALL 
President 


CHAUNCEY B. BORLAND 


Managing Owner, Borland Properties 


CHAMP CARRY 


Presiaent, Pullman Incorporated 


D. A. CRAWFORD 
Chairman, Finance Committee, 
Pullman Incorporated 


EDWARD A. CUDAHY 


Chairman of the Board, The Cudahy Packing 
Company 


JOHN F. CUNEO 


President, The Cuneo Press, Inc. 


MARSHALL FIELD 


President, Sun and Times Co. 


LAWRENCE P. FISHER 


Director, General Motors Corporation 


CHARLES Y. FREEMAN 


Chairman, Commonwealth Edison Company 


JAMES R. LEAVELL 


Banker 


WILLIAM H. MITCHELL 
Partner, Mitchell, Hutchins & Co. 


A. W. PEAKE 
President, Standard Oil Company (Indiana) 


H. A. SCANDRETT 


Railroad Executive, retired 


JUDSON F. STONE 


McCormick Estates 


FRANK F. TAYLOR 


Vice President 


HERMAN WALDECK 


Executive Vice President 


R. L. WILLIAMS 
President, Chicago and North Western 
Railway System 


CHARLES D. WIMAN 
President, Deere & Company 
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LOCK BOX H (Chicago 90) has been a symbol of collection speed 


for over 50 years. Ask us for a supply of envelopes bearing this 


famous address—assurance of fast handling for all your sendings. | 


Statement of Condition, June 30, 1950 


. 


RESOURCES 

Cash and Due from Banks............ $ 555,097,089.51 
United States Government Obligations. . 1,277,610,688.87 
Other Bonds and Securities........... 126,256,402.77 
Loans and Discounts................ 337,939,797.91 
Stock in Federal Reserve Bank......... 4,800,000.00 
Customers’ Liability on Acceptances... . 1,063,444.58 
Income Accrued but Not Collected... .. 7,479,914.12 
PS ss canaicasvaden teas 9,450,000.00 

$2,319,697,337.86 

LIABILITIES 

OD given ennnnnewiteed ea wes $2,114,196,274.87 
SII ic nintittieceweeekans 1 077,674.78 
Reserve for Taxes, Interest, and Expenses 7,156,487.32 
Reserve for Contingencies............ 18,109,338.78 
Income Collected but Not Earned...... 392,972.19 
Cee GED 6s ka ies da sennenseaaas 60,000,000.00 
NG ion to kanhansauneoteaman 100,000,000.00 
Ce I iv okie nccsensaweas 18,764,589.92 

$2,319,697,337.86 


United States Government obligations carried at $232,879,891.84 
are pledged to secure public and trust deposits and for other 
purposes as required or permitted by law 


Member Federal Deposit Insurance Corporation 













Production and Marketing Associ- 
ation (AAA); Clinton County 
Fair Board; University Womens 
Club; Home Economics Dept. of 
the County Agent’s Office; Busi- 
ness and Professional Women’s 
Club; * County Agent; various 
Farm Bureau organizations and 
other farm groups; Recreation 
Dept. of the City of Frankfort; 
Sunday evening get-together of 
young couples recently moved to 
the city, and various other social 
and study clubs. 


The benefits accruing to the bank 
through the use of this room are 
cumulative. Every month of added 
use adds to the sum total of the good 
feeling it has engendered. It has 
served to tie us into the activities of 
all of the various organizations us- 
ing the room in such a way as to 
cause them to take our support and 
good will for granted. All announce- 
ments regarding any of these or- 
ganizational activities carry the 
name of our bank as the location of 
the meeting or other occasion, a 
circumstance which is generally 
recognized as having the highest 
publicity value. 

We have never made a better 
investment. 


Boss and Worker Can 
Raise Living Standard 


“If management and labor can 
heal the breech they’ve been busy 
tearing open during the first half 
century,” Americans during the 
next half century can have an un- 
dreamed of standard of living, W. 
H. Wheeler, Jr., president of Pitney- 
Bowes, Inc., told the fifteenth an- 
nual convention of The Connecticut 
Credit Union League, Inc., recently. 

Mr. Wheeler cites a recent study 
by the Brookings Institution which 
forecasts “a future which can make 
our current standards of 
meager by comparison.” 


On the one hand, Mr. Wheeler 
said, management must provide 
high wages, lower prices, and de- 
velop profit sharing plans. “And if 
sharing is a valid principie where 
profits are concerned,” he said, “‘it 
is also a valid principle, as well as 
a moral necessity, in other phases 
of industrial relations.” On a 
broader scale, he declared, man- 
agement needs to concern itself 
with cyclical unemployment, and 


living 
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lavedhagsibes violations of the 
Federal Bank Robbery Statute 


TITLE 18, U.S.C., SECTION 2113 


TO ROB, BURGLARIZE OR STEAL FROM THIS 
BANK IS A FEDERAL OFFENSE 


NOTIFY THE FBI IMMEDIATELY OF ANY VIOLATIONS 


TO CONTACT THE FBI, CONSULT PAGE ONE OF YOUR TELEPHONE DIRECTORY 


F.B.I., Illinois Bankers 
Cooperate To Prevent Robbery 


On the theory that prevention of 
crime is a greater achievement 
than capture, conviction and pun- 
ishment of criminals, Harry C. 
Hausman, secretary of the Illinois 
Bankers Association, announces a 
new service to its member banks. 

With the permission and cooper- 
ation of J. Edgar Hoover, director 
of the Federal Bureau of Investiga- 
tion, the Association is making 
available to F.D.I.C. insured banks, 
at cost, small metal plaques for dis- 
play on teller’s windows and other 
conspicuous places. 

The Federal Bureau of Investiga- 
tion investigates all cases wherein 


the social needs of all the people. 

Employees, on the other hand, 
“have their new _ responsibilities, 
too.” One is increased productiv- 
ity, without which “it is impossible 
to have a steadily increasing stan- 
dard of living.” 

We need to “beware of becom- 
ing preoccupied with material se- 
curity, or we shall find ourselves 
insecure morally and politically,” 
Wheeler said. “We should build our 
floor of security, certainly, but we 
should do it no faster than we in- 
crease our ceiling of opportunity. 
For it is opportunity and the 
wealth it produces that is the only 
real assurance of security.” 

Employees also need to under- 
stand that “profits are nothing more 
than a basic risk premium on our 
future security—that is, if we are 
to have an ever-increasing stan- 
dard of living .... They are the 





a member bank of the Federal De- 
posit Insurance Corporation suffers 
a loss through a violation of the 
Federal Bank Robbery Statute. Cer- 
tainly the unrelenting pursuit of any 
case by the FBI is well known to 
criminals and they will hesitate be- 
fore getting involved with it. 

Preparation and distribution of 
the plaques is an activity of the As- 
sociation’s Committee on Crime 
Prevention and Insurance under 
the chairmanship of Richard H. 
Long, vice president and cashier of 
the Peoples State Bank of Gilles- 
pie, Illinois. The Illinois Bankers 
Association is making these plaques 
available to other State Associa- 
tions. 


magic agent which underwrites the 
future,” he said. 

Free enterprise, Wheeler said, 
would not be worth defending if its 
only value were the fact that it en- 
ables “a few bosses to make a lot 
of money.” It is “worth defending 
because, on the record, it can pro- 
duce greater wealth, and spread it 
to more people, than any other sys- 
tem yet discovered. And it is worth 
defending because it can do this and 
still leave men relatively free, with 
great latitude to develop their in- 
dividual lives.” 


@® The purchasing value of the 
consumer dollar (January, 1939, as 
100 cents) was 62.8 cents in Jan- 
uary, 1950. This represents an in- 
crease of 2.3% over its level of 
January, 1949, when it stood at 
61.4 cents—National Industrial 
Conference Board. 
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NATIONAL BANK OF DETROIT 


DETROIT, MICHIGAN 


Complete Banking and Trust Service 


STATEMENT OF CONDITION, JUNE 30, 1950 


RESOURCES 


Cash on Hand and Due from Other Banks _. 3 


Loans: 


Loans and Discounts . : , ‘ 192,509,981.47 





Accrued Income and Other Resources 


Branch Buildings and Leasehold Improvements 


Customers’ Liability on Acceptances and 
Letters of Credit 


Real Estate Mortgages , F , : 50,668,064.21 2: 


15,2 18,935.94 


United States Government Securities ; 7 703,023,025.04 
Other Securities. : ’ ‘ . ¥ ‘ 106,086,554.93 


43,178,045.68 
9, 102,632.50 
2,054,671.84 


1,862,614.58 





LIABILITIES 
Deposits: 


Commercial, Bank and Savings. . . $1,188,178,407.99 
United States Government . : ; ‘ 101,438,419.14 








Accrued Expenses and Other L ‘abilities 

Dividend Payable August 1, 1950 

Acceptances and Letters of Credit 

Capital Funds: 
Common Stock . , . $  15,000,000.00 
Surplus. ‘ ‘ ‘ : : . 45,000,000.00 
Undivided Profits . ; ‘ 4 4,643.53 4.05 


$1, 106,526 926, 480. 51 


Other Public Deposits . , , 43,712.8 12.76 $1,333,329,669.89 


6,090,661.99 
600,000.00 
1,862,614.58 


64,643.534.05 





United States Government Securities carried at $135,302,131.19 in the foregoing state- 
ment are pledged to secure public deposits, including deposits of $15,359,218.80 of the 





Treasurer-State of Michigan, and for other purposes required by law. 


DIRECTORS 
HENRY E. BODMAN B. E. HUTCHINSON GEC 


$1, 106, 526, 480.51 51 


IRGE A. STAPLES 
ROBERT J. BOWMAN ALVAN MACAULEY DONALD F. VALLEY 
PRENTISS M. BROWN BEN R. MARSH JAMES B. WEBBER, JR. 


CHARLES T. FISHER WALTER S. McLUCAS R. R. WILLIAMS 


CHARLES T. FISHER, JR. W. DEAN ROBINSON Cc 


E. WILSON 


JOHN B. FORD, JR. NATE S. SHAPERO BEN E. YOUNG 


R. PERRY SHORTS 


TRUST DEPARTMENT 


This bank acts as Trustee, Executor and Corporate Agent 


Member Federal Deposit Insurance Corporation 
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(Answers on page 38) 


Circle the letter T if you believe the question is true, the F if false. 


by In towns having only one bank, the bank can 

properly and profitably enjoy greater freedom of 
action in the determination of its policies and prac- 
tices than can one of two or more banks in a town. 
a 


The pass book is indispensable to the proper 
handling of a commercial! account. T. F. 


Safe deposit box keys should be numbered in 
order that the boxholder may be readily identi- 


fied and the key returned to him in the event it is. 


lost. T. F. 


4 | Reissuing keys to a certain safe deposit box to 
the next renter of the same box is not an alto- 
gether safe practice. T. F. 


A bank had presented to it for payment a check 

on which the printed name of the drawee had 
been crossed out and its own name substituted in ink. 
What should the bank do? 


The holder of a check presented it at the drawee 

bank and asked that it be certified, insisting that 
only a certified check would meet the needs of the 
situation. The bank refused, stating that it did not 
certify checks under any circumstances. Was it within 
its legal rights? 


Is a bank director an officer? 


The American Bankers Association was founded 

on July 20, 1875 at Saratoga Springs, New York. 
In what year was the first State Association organ- 
ized? a) 1879 b) 1885 c) 1903 d) 1913 


Forty-two states now have legislation permitting 
banks to return dishonored items on the business 
day following their receipt. T. F. 


fi) As a matter of convenience to the customer, one 
key to the safe deposit box should be kept by the 
bank for use in emergencies. T. F. 


A gold nugget weighing 86 ounces is part of the 
famous mining display at the First National Bank 
of Baker, Oregon. What is its value? 
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What person or category of persons is the most 
important to the success of the bank and its em- 
ployees? 


Business failures in the United States in May, 
1950 numbered 507-874-453. (Check one) 


Deposits in the Postal Savings System on Decem- 
ber 31, 1949 were $3,188 million—$2,342 million 
—$1,788 million (Check one) 


Total of money in circulation on April 30th, 1950 
was $27,048 million—$20,691 million—$14,871 
million. (Check one) 


This compares with a total on December 31st, 
1940 of $15,410 million—$11,576 million—$8,732 
million. (Check one) 


A depositor receiving notice of an overdraft paid 

no attention to it for two months. It was later 
found that the overdraft was caused by payment of a 
raised check. The alteration was not obvious. The 
party to whom payment had been made absconded, 
but recovery might have been made from him if the 
bank had been informed earlier by its depositor that 
the check had been raised. Did the failure of the de- 
positor to respond to the notice constitute negligence 
such as would enable the bank to charge him for the 
amount of the raised check? 


A bank, after paying its own cashier’s check, dis- 

covered, by checking its records, that it had been 
raised. The alteration was not obvious. Can it recover 
the excess over the original amount from a bank 
which cashed the check in good faith and received 
the proceeds? 


A group of business men in a community of 

7,500 apply for a National Bank charter, indicat- 
ing a desire to capitalize the bank at $75,000. Is this 
legally possible? 


What comes immediately into your mind when 
someone mentions the word “profit”? State also 
the second and third words or thoughts suggested. 
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THE HOLDUP AT RUSSELLVILLE, KENTUCKY, MARCH 20, 1868 





~ 


THE CASE OF THE FIRST ‘CASED’ BANk 


“Mr. Colburn” was a large, distinguished-looking 
man —a cattle-dealer from Louisville, he said. 
Twice before that afternoon he had had business 
at the bank. Now here he was again — this time 
to change a fifty dollar bill. 

Cashier Nimrod Long was mildly suspicious — 
but he had no thought of violence. Bank rob- 
beries in those days followed the wild ‘‘Missouri”’ 
formula — a hard-riding gang roaring into town 
with drawn guns, shooting everything in sight and 
galloping out with the loot. Besides, this was 
peaceful Kentucky. 

Long bent over his cash drawer. Suddenly the 
muzzle of a Colt gleamed, and he heard the harsh 
command, “Surrender.” He hesitated, then 
whirled toward a back room. A bandit already 
stationed there fired point blank, inflicting a scalp 
wound. But Long managed to elude him and flee. 

Quickly, ““Mr. Colburn” and his companions 
stuffed $14,000 in currency and coin into their Mis- 
souri wheat sack. Just as the citizens started to 
shoot, they ran out, mounted and dashed for open 
country . . . evading the following posse by the old 
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guerilla trick of riding through brush and timber. 
* * * 

“Casing” was new to bank robbery when the Missouri 
border bandits invented it at Russellville and took another 
step in the never-ending race between criminal ingenuity 
and law enforcement. Today, ‘‘Mr. Colburn” and his 
friends would stand small chance against a modern bank. 
Yet robberies still occur as clever, ruthless men continually 
find new ways to match protective methods. 

Only systematic, adequate insurance can provide a 
truly reliable safeguard against the possibility of such 
losses. Through the A‘tna Plan of Risk and Insurance 
Analysis you can assure your bank of expertly-planned, 
vigilanily-maintained protection against armed robbery, 
embezzlement, fire, liability and other hazards. 

If your insurance is not organized in a comprehensive, 
eastly-understood program, investigate A®tna Plan service. 
Your local representative will be glad to explain the details. 


AETNA Casuatty AND SuRETY Company 


The 4tna Life Affiliated Companies write practically every form of insurance and bonding protection 


LIFE AND CASUALTY FIRE AND MARINE 
Etna Life Insurance Company @ Automobile Insurance Company 
Etna Casualty and Surety Company Standard Fire Insurance Company 
Hartford 15 Connecticut 
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When Items Are Returned Next Day 
One-Run Posting Is Facilitated 


The posting is done in the evening, early the next morning 


or during the day, according to the local clearing hour. 


entitled “32 States Now Have 

Laws Permitting Deferred Post- 
ing,” we have received some com- 
ments of disagreement, particularly 
on the table listing 279 clearing 
houses which now allow delayed 
returns. 

Listed in the table were several 
cities. Bankers from some of these 
cities have said to us that the phrase 
“delayed returns’ should not be 
used in their cases. However, in 
each city, items may be returned the 
following day according to the state 
law or the local clearing house rule. 

In one city, for example, the 
clearing house exchanges checks be- 
tween banks at 10:30 in the morn- 
ing. The former rule was that any 
dishonored checks received at 10:30 
in the morning must be returned 
through the clearing house to the 
sending bank at an afternoon clear- 
ing on the same day. In other words, 
dishonored items must be returned 
the same day. 

This clearing house now has a 
changed rule. The return hour is 
8 o’clock the following day. The 
question is: “Is this a delayed re- 
turn?” 


Sens we published the article 


Manager Insists Delayed Return Is One 
Made Before 12 P.M. Of Following Day 


The manager of the clearing 
house admitted that it is a delayed 
return as compared to the previous 
rule when returns had to be made 
the same day the items were re- 
ceived. However, he insisted that, 
technically, a delayed return is one 
which is made before midnight on 
the following day as is stated in sev- 
eral state laws. Because items are 
returned at 8 a.m. instead of 12 
p.m., he claims there is not a de- 
layed return in his city. 

On page 256 of June, 1943 
BANKERS MONTHLY, we pub- 
lished an article telling about the 
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passing of the Wisconsin law allow- 
ing a delay in return of dishonored 
items to be made by any bank in 
the state. The wording of this law, 
which refers to the return time is as 
follows: 


“The drawee bank named in a 
check presented to it by mail or 
through a clearing house associa- 
tion or through a settlement with 
another bank or banks, or for de- 
posit in an account in the drawee’s 
bank, is allowed until the end of the 
next business day following the day 
of presentation to decide whether or 
not it will pay the check.” 

The model recommended by A. 
B. A. for enactment in all states 
reads as follows: 


“An Act relating to the collection, 
payment, and dishonor of demand 
items by banks and the revocation 
of credit for, and payment of, such 
items. 


“Section 1.—In any case in which 
a bank receives, other than for im- 
mediate payment over the counter, 
a demand item payable by, at, or 
through such bank and gives credit 




















These States Allow Deferred Returns 


The states now having permissive laws allowing deferred returns are 
the following. Those starred have the A.B.A. recommended statute. 


Alabama *Maine *Ohio 
* Arizona *Maryland *Oklahoma 
* Arkansas Massachusetts *Oregon 
*California *Michigan *Pennsylvania 
*Colorado *Minnesota *Rhode Island 
*Connecticut *Missouri *South Carolina 
*Delaware *Nebraska *South Dakota 
Florida *Nevada Texas 
*Georgia *New Hampshire *Utah 

*Idaho *New Jersey *Vermont 
*Tllinois *New Mexico Virginia 
*Indiana New York *West Virginia 
*Iowa North Carolina *Wisconsin 
*Kansas *North Dakota Wyoming 


therefor before midnight of the day 
of receipt, the bank may have until 
midnight of its next business day 
after receipt within which to dis- 
honor or refuse payment of such 
item. Any credit so given, together 
with all related entries on the books 
of the receiving bank, may be re- 
voked by returning the item, or if 
the item is held for protest or at the 
time is lost or is not in the possession 
of the bank, by giving written notice 
of dishonor, nonpayment, or revoca- 
tion; provided that such item or no- 
tice is dispatched in the mails or by 
other expeditious means not later 
than midnight of the bank’s next 
business day after the item was re- 
ceived. For the purpose of deter- 
mining when notice of dishonor 
must be given or protest made under 
the law relative to negotiable in- 
struments, an item duly presented, 
credit for which is revoked as auth- 
orized by this Act, shall be deemed 
dishonored on the day the item or 
notice is dispatched. A bank, revok- 
ing credit pursuant to the authority 
of this Act, is entitled to refund of, 
or credit for, the amount of the item. 

“Section 2.—For the purposes of 
this Act: (a) An item received by a 
bank on a day other than its busi- 
ness day, or received on a business 
day after its regular business hours 
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THE NATIONAL CITY BANK 
OF NEW YORK 


Head Office + 


55 WALL STREET ° 


New York 


Condensed Statement of Condition as of June 30, 1950 


ASSETS 
Cash, Gold and Due from Banks.. 
United States Government Obligations. 
Obligations of Other Federal Agencies. 
State and Municipal Securities............. 
Other Securities. 
Loans and Discounts. 
Real Estate Loans and Securities. 
Customers’ Liability for Acceptances. 
Stock in Federal Reserve Bank. 
Ownership of International Banking Corpora- 
tion. 
Bank Premises. 
Items in Transit with Branches. . 
Other Assets....... 


Total. . 


LIABILITIES 
Deposits. . 
Liability on : Acceptances and Bills. 
Less: Own Acceptances in Port- 
ee ee se seeeee + 13,643,923 
Due to Foreign Contrel ‘Senie. 


(In Foreign Currencies) 


. $35,299,255 


Reserves for: 
Unearned Discount and Other Unearned 
Income. ; 
Interest, Taxes, ‘Other Accrued Expenses, ‘ete. 
Dividend. 
Capital. . 
(6,200, 000 Shares—$20 Par) 
Surplus. . 
Undivided Profits. 


FOU... 66% 6s 


-. $124,000,000 
126,000,000 
54,411,829 


$1,164,389,432 
1,860,934,857 
33,413,871 
386,328,935 
100,913,308 
1,333,230,909 
1,220,448 
20,836,361 
7,500,000 


7,000,000 
27,737,876 
18,606,117 

4,119,955 


$4,966,232,069 


$4,593,527,436 


21,655,332 
7,596,200 


9,839,223 
26,567,049 
2,635,000 


304,411,829 


$4,966,232,069 


Figures of Overseas Branches are as of June 25, 1950. 
$314,724,210 of United States Government Obligations and $7,967,300 of 
other assets are deposited to secure $244,429,002 of Public and Trust Deposits 

and for other purposes required or permitted by law. 


(Member Federal Deposit Insurance Corporation) 


EEE 


The foregoing statement does not include the figures of: 


CITY BANK FARMERS TRUST COMPANY 
Head Office: 22 William Street, New York 
Affiliate of The National City Bank of New York for separate 


administration of trust functions 


1950 


DIRECTORS 


WM. GAGE BRADY, JR. 
Chairman of the Board 


W. RANDOLPH BURGESS 
Chairman of the Executive 
Committee 
HOWARD C. SHEPERD 
President 


SOSTHENES BEHN 
Chairman, International 
Telephone and Telegraph 
Corporation 


CURTIS E. CALDER 


Chairman oi the Board, Electric 
Bond and Share Company 


GUY CARY 
Shearman & Sterling & Wright 

EDWARD A. DEEDS 
Chairman of the Board, The 
Nationa! Cash Register 
Company 

CLEVELAND E. DODGE 


Vice-President, Phelps Dodge 
Corporation 


L. M. GIANNINI 
President, Bank of America 
National Trust and Savings 
Association 


JOSEPH P. GRACE, JR. 
President, W. R. Grace & Co. 


WILLIAM H. HOOVER 
President, Anaconda Copper 
Mining Company 


AMORY HOUGHTON 
Chairman of the Board, 
Corning Glass Works 

ROGER MILLIKEN 
President, Deering, Milliken & 
Co. Incorporated 

FREDERICK B. RENTSCHLER 
Chairman, United Aircraft 
Corporation 

GERARD SWOPE 
Honorary President, General 
Electric Company 

REGINALD B. TAYLOR 
Williamsville, New York 

ROBERT WINTHROP 
Robert Winthrop & Co. 
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or during afternoon or evening pe- 
riods when it has reopened or re- 
mained open for limited functions, 
shall be deemed to have been re- 
ceived at the opening of its next 
business day; (b) The term “credit” 
includes payment, remittance, ad- 
vice of credit, or authorization to 
charge; and, in cases where the item 
is received for deposit as well as for 
payment, also includes the making 
of appropriate entries to the receiv- 
ing bank’s general ledger without 
regard to whether the item is posted 
to individual customers’ ledgers; 














and (c) Each branch or office of a 
bank shall be deemed a separate 
bank. 

“Section 3.—The effect of this Act 
may be varied by agreement.” 

All states now have deferred post- 
ing legislation except the District 
of Columbia, Kentucky, Louisiana, 
Mississippi, Montana, Tennessee, 
and Washington. 

The purpose of changing clearing 
house rules on this point has been to 
facilitate one-run posting. It is pos- 
sible to post all items at one run 
when return items must go back at 





Why Should We Care? 


i in our business knows all about the current 
problem facing trustees — that meeting their re- 
sponsibilities to donor, remainder-man and benefici- 
aries becomes increasingly difficult in the light of 
higher taxes, decreased income, greater needs.* 


But why should we care? Well, for two reasons. 


First, because we honestly think we can help... 
honestly feel that there is a sound place for more 
common stocks in many investment portfolios today. 
Secondly, because it’s just good business for us to 
help — if we can. 


That’s why we have a separate department here at 
Merrill Lynch that will: 


e Appraise estate securities. 
e Review and analyze trust and estate portfolios, 


e Prepare complete investment programs tailored 
to legal restrictions and all provisions of the 
individual trust. 


e Help prepare and execute plans for raising 
funds for inheritance tax payment. 


e Appraise closed corporations for estate 
purposes. 


There’s no charge, no obligation, for these services, 
If you think we can be of service, just write — in 
complete confidence, of course— to... 


Department VG-60 


MERRILL LYNCH, PieRCE, FENNER & BEANE 


Underwriters and Distributors of Investment Securities 
Brokers in Securities and Commodities 
70 PINE STREET NEW YORK 5, N. Y. 
Offices in 98 Cities 





*For a recent study of this particular problem prepared by 
our Research Department, write for “Are Common Stocks 
Respectable?”. We'll be glad to give you a complimentary copy. 



























Five Benefits 
From One-Run Posting 


1. One bookkeeper posts two or 
three times as many accounts. 

2. There are fewer posting er- 
rors. 

3. Employees like it. 

4. It eliminates friction between 
departments. 


5. It saves money for the bank. 


8 o’clock the following morning, at 
12 the following day, or at midnight 
of the following day. The only point 
is, the method of posting at one run 
may need to be different according 
to the different clearing hours. 


New Orleans 5 P.M. Clearing Hour 
No Obstacle To One-Run Posting 


In New Orleans, for example, for 
many years, the clearing hour has 
been 5 p.m., and there is only one 
clearing a day. Obviously, dis- 
honored checks cannot be returned 
on the same day they are received. 
They are returned the following day 
at 5 p.m. That gives the banks in 
New Orleans an opportunity to sort 
the clearings together with the 
counter items, and the mail, and post 
them at almost any time desired on 
the following day. Dishonored items 
then show up with the physical 
posting, and these items are re- 
turned at 5 p.m. at the regular 
clearing hour. 

On the other hand, a bank in a 
city requiring items received at 
10:30 a.m. to be returned the fol- 
lowing morning at 8 a. m. may fol- 
low any one of two or three sched- 
ules. 

For example, some banks post the 
morning’s clearings with the count- 
er items of the previous day, and do 
it all at one operation. The morn- 
ing’s mail, of course, is also included. 

Other banks wait until evening 
and have an evening force which 
posts the clearings for the day, the 
mail, and the counter items all at 
one run after the bank has closed. 

The matter of what time of day 
the posting is done depends upon 
conditions within the bank itself in 
adjusting its work to the local clear- 
ing house rule or the local state law. 

In any event, one-run posting is 
to be encouraged, for it is a tremen- 
dous time-and-money-saver. 
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Future of Nation Depends 
Upon Decisions Made Now 


Six months ago it could not have 
been said, but now I am convinced 
that Americans also are beginning 
to see that a handout state financed 
by inflation and deficits can lead 
only to complete regimentation and 
bankruptcy. Americans are begin- 
ning to realize that this nation shall 
not preserve its individual freedom 
by transferring to government de- 
cisions which should be made by 
the people themselves. This happy 


development should be invited and | 


encouraged with every resource. 


If it is true, as I believe, that 
the “‘wave of the future” need not 


be socialism or some other negation | 


of the individual spirit— 

If it is true, as I believe, that the 
desire to live one’s own life and 
make one’s own decisions is still an 


integral part of the American per- 


sonality— 





If it is true, as I believe, that | 


Americans stand ready to rein- 
vigorate our economy by the appli- 
cation of sound fiscal and economic 
principles— 

If these things are true, then 
it is up to us to carry out the diffi- 
cult task of public education—to 
demonstrate faith in our republic 
and confidence in the essential 
thrift, integrity and intelligence of 
the American people. 

On decisions made by Americans 
in the next few months ‘rests the 
future of the nation for generations. 
And what those decisions are may 
be determined by our action—or 
lack of it—John W. Hanes, chair- 
man, The Tax Foundation. 


@® “... It must also be remem- 
bered that it is a basic premise of 
our system that only the efficient 
business shall live and only ineffi- 
cient shall fail. If the government 
undertakes to protect the ineffi- 


cient from failure, it spells doom | 


for our present high standard of 
living. If we are going to adopt 


a policy of taxing the efficient in | 


order to preserve the inefficient 
through subsidy, social credit, and 
other artificial props, we merely 
destroy the incentive which is the 
mainspring of our economic mech- 
anism .. . "—William A. McDon- 
nell, president, First National Bank 
of St. Louis. 
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Whether you have a lot of mail, or a little 
...every bank can now afford a postage meter. 


e The postage meter prints postage directly 
on the envelope, the exact postage you need 
for any kind of mail... prints a dated postmark 
and (optional) your own small advertisement 
... handles parcel post, too. 


e The meter holds any amount of postage, 
protects it from loss and theft at all times... 
records postage used and available. 


e Larger Pitney-Bowes models, electrically 
operated, stamp and seal mail at high speed. 


e The new DM, the desk model, little larger 
than a telephone...is hand operated, and has 
a slot for moistening envelope flaps. 


e Call the nearest PB office . . . or send the 
coupon below for illustrated booklet. 


PITNEY-BOWES 


@ Postage Meter 


a 
— 
w 


© 


World’s leading makers of mailing machines. . . 
offices in 93 cities in the U. S. and Canada. 





PitneEY-BowEs Inc. 
8841 Pacific Street, Stamford, Conn. 
Send illustrated booklet to: 


Name —— 
Firm 


Address 
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Use Of Third Dimension In Offices 
Cuts Costs And Steps Up Efficiency 


Length and width are the di- 
mensions traditionally considered 
in office layout. Confronted with 
the need for increased facilities, 
management normally rents more 
space, or erects its own buildings. 
But office space also has the third 
dimension of height. For Forbes 
Publishing Company, publishers of 
Forbes Magazine, utilization of this 
third dimension has solved mani- 
fold problems, while producing 
greater efficiency. 

Forbes’ solution revolves around 
the newly introduced Korda-Room. 
A development of the functional 
office furniture which E. I. du Pont 
de Nemours & Company sponsored 
for its own use, the Korda-Room, 
manufactured under license by 
Korda Industries, New York,:is a 
movable semi-private office com- 
prising an L.-shaped desk complete 
with integral partitions, cabinets, 
desk drawers, bookcases, shelving 
and other accessories. The Forbes 
project is the world’s first commer- 
cial application of the du Pont- 
licensed Korda-Room. 

Early in its plans for renovating 
its offices, Forbes reached several 
conclusions. For one, the use of 
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completely open areas with con- 
ventional arrangement of desks, ta- 
bles and other office furniture 
would fail to furnish the privacy, 
prestige and attractive appearance 
that Forbes required. 

Second, the application of con- 
ventional steel or wood and glass 


Se Ei RE AB, BEA EES 


partitions would have run up a 
sizable bill while creating a 
“frozen” layout and introducing the 
indirect costs of impaired produc- 
tivity, discomfort, clutter and loss 
of time which accompany construc- 
tion work. Resort to permanent 
(Continued on Page 30) 


Savings effected by the functional office furniture are most’ notable in new building 
construction, but have also been test-proven in existing offices. L-shaped desk and integral 
file cabinets, bookcases and shelving put all reference material within arm's reach. 
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Versatile is the Word for Vernon 





i 


ip a J uggles, dances, plays the flute. Now if only Vernon GET TH ESE 

y oa could handle a few more assignments he’d be almost as 

Peo versatile as Monroe . . . that trim, figure-hungry S STAR FEATURES 
uc- 


“ret Monroe Model 410 so many budget-conscious bankers WITH THE MONROE 


praise today. And for such good reasons: 
nent This duplex type adding machine does so much so well. 


: i Glareless, 
It adds and subtracts directly in either register 


Cushion-topped Keys 
without affecting the other or accumulates in one 


register the individual totals produced in the other. ¥x Direct Subtraction 


It eliminates recapping on work like listing ty “Velvet Touch” 


outgoing or incoming clearings, running batch Ease of Operation 


sheets, proving old and new savings account balances : 
»P g 8 ale v Automatic 


—in short, wherever figuring calls for summarizing. Credit Balance 


It also can “‘turn to” as a regular single register 
adding machine for prelisting, running trial ve Versatility 


balances, and other adding machine work. 





Briefly, this many-handed, work-hungry Monroe ; 
i or and other outstanding 
saves time, trouble, effort anywhere it’s put to work 


M feat 
in a bank. Like proof? Call your local Monroe office and nOeS SENT NS eR 


ask for a demonstration. Today! No obligation, naturally. service by specially 


MONROE 


ing MACHINES FOR BUSINESS 


ral 


trained representatives. 





Monroe Calculating Machine Company, Inc., General Offices, Orange, N. J. 
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If transit letters are lost or destroyed en route 


Recordak users 
get facsimiles promptly... 
free of charge 


1. A missing transit letter 
could be an expensive headache. But 
substantiating your loss is a simple, fast, 
1-2-3 routine when you have a Recordak 
microfilm copy of the missing items. 
Just send your film roll to 

the nearest Recordak Film 

Processing Center... and 

relax. (There are 22 such 

centers established for the 

convenience of Recordak users.) 


2. At the Recordak Film 
Processing Center expert technicians 


. . . working with specially designed equip- 
ment will produce “check-size” facsimiles 
from your photographically accurate and 
complete microfilm negatives. A service that’s 
performed promptly . . . without cost . . . in 
accordance with Recordak’s established 
policy of furnishing free facsimiles of all 
lost transit items. 


3. In short order you'll receive your 
facsimiles . . . will be able to send out a 
duplicate transit letter in the next mail. 


Result: you save time, effort, dollars 
. . . and your depositors are spared 
considerable inconvenience. Remember 
this—it’s just one of the extra values 
that Recordak provides. 








Learn the whole story—how 7 ! 
Recordak microfilming is increasing — 32 Bb: 
protection ... cutting transit and ~ n oer oe i 





bookkeeping costs in thousands of 
banks of every size. Write today 


for a free copy of “In Bank emer DR 
eee 

After Bank After Bank.”’ Recordak cel RECOR K 

Corporation (Subsidiary of Eastman Kodak 


; (Subsidiary of Eastman Kodak Company) 
Company), 350 Madison Ave., New York 17, N. Y. 


originator of modern microfilming— 
; and its application to banking systems 
““Recordak” is a trade-mark 
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Employees formerly requiring individual offices retain privacy, but now have necessary 
increased working surface. The Korda-Room easily accomodates two visitors. 


partitions of masonry and plaster 
would have aggravated these ob- 
jections still further. 


In addition, permanent or semi- 
permanent partitions would have 
taken up valuable floor space, and 
interjected sharply increased costs 
for improved lighting, a noise re- 
ducing acoustic ceiling and air con- 
ditioning duct work. All these 
improvements were scheduled as 
basic parts of the renovation proc- 
ess. 


Since it was not feasible to rent 
additional space, Forbes decided to 
expand the utility of existing space 
by bringing into play the third di- 
mension of height—partitions for 
privacy would be placed not on the 
floor, but directly on the desks. 
Bookcases and shelving for refer- 
ence material and supplies would 
be attached to this integral desk 
- superstructure. Likewise, files 
would not encumber needed floor 
space, but would become part of the 
working desk surface. 


In this approach, Forbes had the 
benefit of the exhaustive investi- 
gations made by du Pont, including 
time and motion studies of exec- 
utive and subordinate personnel at 
work. These studies revealed that 
the du Pont-pioneered functional 


furniture, while providing the 
equivalent of a desk and a refer- 
ence table, reduced office space 
requirements 30%,or more and 
permitted up to 35% more people 
to occupy a given floor space. 

Further, the du Pont-developed 
L-shaped desk, with its built-in 
accessories, puts everything within 
arm’s reach. For workers who con- 
stantly refer to records, manuals, 
reference data, books and similar 
material the new type of office 
furniture seemed to suggest a profit- 
able convenience. The Korda-Room, 
first commercial application of the 
du Pont idea, was therefore selected. 

The new Forbes offices have al- 
ready proven the strategic value of 
the movable Korda-Room. Parti- 
tions are moved simply by moving 
the desks. Executives and other em- 
ployees who formerly required rel- 
atively expensive private or semi- 
private offices are now housed, more 
comfortably, in considerably re- 
duced floor space. Overall attrac- 
tiveness of office layout has been 
enhanced, office noise has been de- 
creased and personnel efficiency 
and morale increased. 

Above all, Forbes has gained a 
30% increase in effective working 
space without increasing rented 
floor area. 


@ ‘Today there is a definite trend away from individual freedom and 
responsibility; actively by those who believe or profess that rights and 
obligations primarily stem from, or rest in, the state; and, passively, by 
those who are weary of their obligations and indifferent to their rights.” 
—Citizens Foundation, Syracuse, N. Y. 
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New Quarterly Sees Revolution 
In Management Techniques 


A “paper work” revolution in the 
office comparable to the industrial 
revolution in the factory was pre- 
dicted recently in the first issue of 
a new magazine, Systems and Pro- 
cedures Quarterly, published by 
the Systems and Procedures Asso- 
ciation of America. Designed to 
report progress and point out weak 
spots in the field of managerial tech- 
niques, the new publication holds 
that a radical change in office man- 
agement is not only inevitable but 
necessary. 

“The march of technology cannot 
be halted,” said editor J. W. Haslett, 
manager of the methods and sta- 
tistics department of Shell Oil Com- 
pany. “It belongs as much to the 
office as to the factory. Specialists 
in the field of management systems 
should be ready for the change. 
More important, they should learn 
to describe their methods in plain 
language so that management can 
adopt them easily and to the best 
advantage.” 

In an editorial sounding the key- 
note of the magazine’s policy, Has- 
lett pointed out that the history of 
the third quarter of the “economi- 
cally precarious Twentieth Cen- 
tury” will depend largely on the 
skill with which specialists in man- 
agerial methods clear economic 
road blocks from the path of in- 
dustry. This skill, in turn, requires 
that members of the profession of 
procedures and systems look at 
problems through the eyes of prac- 
tical management. “Our greatest 
danger is to urge changes on the 
strength of untried theory,” Haslett 
warned. “People working in sys- 
tems and procedures, like other 
members of management, must be 
sure that all changes are sound in 
practice as well as in theory.” 

The new quarterly will consist 
mainly of articles contributed by 
members of the Systems and Pro- 
cedures Association, but outside 
manuscripts will occasionally be in- 
cluded. 

President of the organization is 
Raymond B. Crean, assistant vice 
president of the Baldwin Locomo- 
tive Works. The society has chap- 
ters in New York City, Northern 
New Jersey, Baltimore, Philadel- 
phia, Pittsburgh, Chicago, Los 
Angeles and San Francisco. 
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“These Remington Rand 


modern counters pay us 


First, there’s the favorable impression customers receive 
when they enter the Liberty Bank of Buffalo’s new 
branch in suburban Williamsville. The atmosphere is 
businesslike, yet friendly, for there aren’t any needless 
obstructions between customer and teller. The goodwill 
resulting means more customers taking advantage of 
more of the Liberty Bank’s full range of banking services. 
Second big dividend is the time-saving, step-saving ar- 
rangement of Remington Rand equipment. Standard 
pedestal units contain efficient top currency drawers 
and bulk-currency and coin-storage drawers. Insulated 
Safe-Ledger Trays and Signature Files—just behind the 
tellers—give daytime certified fire protection at point-of-use 
. eliminate trucking to distant vaults at night. 
Third—and no small item—is the low initial cost of stand- 
ard tellers’ units and open working counters. Better 
lighting, ventilation and circulation step up personnel ef- 
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big diudends... 


WILLIAMSVILLE BRANCH—LIBERTY BANK OF BUFFALO 


ficiency. And upkeep and cleaning are easier, less costly. 

Remington Rand counters are available to fit your 
needs. Ask our local representative to show you his con- 
fidential manual, “Modern Bank Counters.” Or mail the 
coupon below. 


Remington. FRand. 
Management Controls Reference Library, Room 2161, 
315 Fourth Avenue, New York 10, N. Y. 


Yes, we’d like to see your confidential manual, “Modern 


Bank Counters”—SP-Gq155. 














Name Title_ 

Bank aa ait - 
Street — — 
a Zone__State 


Copyright 1950 by Remington Rand Inc. 


31 








very working day, American business firms lose 
about $1,750,000 to dishonest employees. In indi- 
vidual cases, employee thefts have made it impossi- 
ble for companies to satisfy their credit obligations. 

Recognizing the seriousness of this threat to 
business security, prudent bankers insist that appli- 
cants for commercial loans be adequately protected 
against embezzlement loss. 

Your local F«D representative will gladly assist 
you in checking the form and sufficiency of your 
borrowers’ dishonesty insurance. This precaution 
costs you nothing —it may save you thousands. 


FIDELITY, SURETY AND BANKERS 
BLANKET BONDS; BURGLARY AND 
OTHER NEEDED FORMS OF INSURANCE 


OSIT COMPANY 
Maryland 





Fipevity 


Baltimore 


AFFILIATE: AMERICAN BONDING COMPANY OF BALTIMORE 
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Survey Shows Purchasing Power 
Has Doubled Since 1914 


Purchasing power of an hour’s 
work almost doubled from 1914 to 
1948 according to a study on what 
an hour’s work would buy in 1914 
and 1948 which has just been com- 
pleted by the National Industrial 
Conference Board. This, the board 
notes, is because the average factory 
worker’s wages rose twice as much 
as prices. 

Living standards increased in al- 
most every area of family expendi- 
ture, the board found, and, as a 
result, “the 1948 factory worker 
had to work only about half the 
number of hours that the 1914 
worker did to pay the family bills.” 

Although the 1914 wage-earner 
worked over fifty-one hours a week, 
“some other member of the family 
had to earn additional income” to 
supply the average amount of goods 
and services. The 1948 worker had 
to work “only thirty-four hours” to 
supply his family with the higher 
living standard that was considered 
average in 1948, according to the 
study. 


Trends In Commercial Bank 
Advertising Expenditures 


Word comes to us that there is 
wide interest in this study of Bank 
Advertising Expenditures for 1949 
and projected figures for 1950, pre- 
pared and submitted by Gene 
Bridges of the Republic National 
Bank, Dallas, Texas in partial ful- 
fillment of the requirements of the 
School of Financial Public Relations 


| sponsored by the Financial Public 


Relations Association. The detailed 
statistical tables and interpretive in- 
troduction summarize the advertis- 
ing activities of 258 banks and indi- 
cate current trends in all bank ad- 
vertising. Copies may be obtained 
from the Financial Public Relations 
Association, 231 South La Salle 
Street, Chicago 4, IIl., at $1.00 each. 


@ If you will help run our gov- 
ernment in the American way, 
then there will never be any 


danger of our government run- 
ning America in the wrong way. 
—Gen. Omar N. Bradley, 
U.S.A. 
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DIRECTORS 


ian ian MANUFACTURERS 


Chairman, The Sperry & 
Hutchinson Co. 


ined ia TRUST COMPANY 


Chairman, Atlantic, Gulf and 
West Indies Steamship Lines 













ALVIN G BRUSH 
Chairman, American Home 


Products Corporation Condensed Statement of Condition as at close of business 
LOU R. CRANDALL June 30, 1950 


President, George A. Fuller 
Company 











CHARLES A. DANA 


Chairman, Dana Corporation 








































RESOURCES 

HORACE C. FLANIGAN 

Vice-Chairman, Board of as 

Directors Cash and Due from Banks. . . . $ 542,796,848.00 
JOHN M. FRANKLIN U. S. Government Securities . . .- 1,005,984,914.51 

mr United States Lines U. S. Government Insured F. H. A. 
baateaiy temas a 48,160,963.90 

President, Gerli & Co., Inc. State and Municipal Bonds. . . . 33,466,560.55 
HARVEY D. GIBSON Stock of Federal Reserve Bank . . 3,150,000.00 

President Cihew Socebities: 2. s 6 6 4 22,405,213.16 
“a seg orig | Loans, Bills Purchased and Bankers’ 

hairman, Lincoln Savings | 
Bank 





Acceptances . . . . . 
JOHN L. JOHNSTON | Mortgages 


Director, Lambert Company 


a hv 580,363,891.61 
oe. eo «4a we he 11,976,137.33 





























Banking Houses. . . . ... « 10,852,287.76 

OSWALD L. JOHNSTON Other Real Estate Equities . . . . 262,630.16 
ee eT Customers’ Liability for Acceptances 6,042,994.83 
ype ori pec rm Accrued Interest and Other Resources 6.348,452.26 








Company of America | 








$2,271,810,894.07 





JOHN T. MADDEN 
President, Emigrant Indus- 


trial Savings Bank LIABILITIES 



























































JOHN P. MAGUIRE 

President, John P. Maguire & Capital. . . . . $45,000,000.00 

hig Surplus . . . . 60,000,000.00 
"aaakeieee | Undivided Profits .  34,992,898.67 $ 139,992,898.67 
Co., Inc. Reserves for Taxes, 
GEORGE J. PATTERSON Unearned Discount, Interest, etc. . 12,726,669.63 
—— TC Dividend Payable July 15,1950 . . 1,350,000.00 
WILLIAM CG. RABE Outstanding Acceptances. . . . . 6,589,638.27 





Vice President 





Liability as Endorser on Acceptances 
HAROLD C. RICHARD and Foreign Bills . . . ... 2,715,288.29 


New York City 












































Cash held as Collateral or in Escrow 7,642,571.46 
HAROLD V. SMITH Deposits . . 2... . . . «  2,100,793,827.75 
President, Home Insurance Co. “bo y« 
$2,271,810,894.07 
ERNEST STAUFFEN 
Chairman Trust Committee 
Board of Directors United States Government and other securities 





carried at $95,563,139.48 are pledged to secure 
funds and trust deposits and for other purposes as required or permitted by law. 





public 
L. A VAN BOMEL 
President, National Dairy 
Products Corporation 
























GUY W. VAUGHAN . 
Seciianei Sinden Wield Head Office: 55 Broad Street, New York City 
c On I . 

fe 80 OFFICES IN GREATER NEW YORK 
ya nies poe maine European Representative Office: 1, Cornhill, London, E. C. 3 
hairman, Board o trector. S . Tt . . . 
‘icitiiaiateacnaas Far Eastern Representative Office: Naka 7 Building, 3-chome,Marunouchi, Tokyo 




















ALBERT N. WILLIAMS 

Pontes, Drataheis Member Federal Reserve System 
Air Brake Company Member New York Clearing House Association 
A Member Federal Deposit Insurance Corporation 
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Selecting Investments 
For A Bank 


By O. P. Decker, vice president, American 
National Bank and Trust Co. of Chicago. 
This booklet describes the duties 

of a bank’s investment portfolio 
manager, emphasizes the necessity 
for sound judgment and points out 
that opportunism has no place ina 
good investment policy. 

“The process of selecting invest- 
ments for a bank’s portfolio,” Mr. 
Decker says, “‘is still one of caution, 
still one of a proper approach to 
the selection of individual items, 
and .. . constant review to insure 
that items, once selected as quali- 
fied, remain so or are immediately 
eliminated.” 

The author points out that the 
portfolio manager who buys securi- 
ties merely because they are mo- 
mentarily ‘‘cheap’” may be taking 
undue risks. “A loss of 10 points on 
$25,000 in bonds,” he says, “does not 
sound large. Yet it is the same 
amount as the total interest earned 
on $1,000,000 of U. S. certificates 
for nearly three months.” 

On the other hand, an invest- 
ment approach can be too conserv- 
ative. No bank portfolio manager 
should limit his activity to the pur- 
chase of only very short U. S. Gov- 
ernment securities, because it is his 
duty to earn an adequate return for 
his stockholders on their invest- 
ment. 

Mr. Decker outlines three calcu- 
lations involved in typing the con- 
tent of the portfolio to the earnings 
budget and the “bogey” balance 
sheet of the bank. These are: 
(1) calculating the amount of funds 
available for the purchase of securi- 
ties and the amount of income that 
such purchaser securities must pro- 
duce; (2) deciding what portion of 
the funds available for the purchase 
of securities should be invested in 
secondary reserve items; how much 
the dollars earned on these invest- 
ments will reduce the sum total of 
earnings necessary from securities, 
and how much the remaining capi- 
tal cushion is reduced by the risks 
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of secondary reserve security pur- 
chases, and (3) matching up the 
funds still remaining available for 
investment with the still unsatisfied 
requirements for income and at the 
same time not exceeding the limita- 
tion of the net capital funds avail- 
able to “cushion,” or protect, these 
investments. 

In summarizing the duties of the 
bank’s portfolio manager, Mr. 
Decker states that “‘no security, no 
matter how fine its quality, can be 
put away and forgotten after it has 
been purchased.” He adds that a 
portfolio manager’s job requires 
constant vigilance, constant check- 
ing of market prices, running down 
of developments affecting securities, 
the evaluation of such develop- 
ments and a flexibility of mind that 
will enable the making of substan- 
tial changes. 

“The portfolio manager,” he con- 
cludes, “‘must beware of pets just as 
he must be wary of precipitous ac- 
tion not justified by previously as- 
certained facts. But if the facts are 
known, he must act courageously 
whether it results in a profit or a 
loss.” 

Copies of the booklet may be had 
by contacting the bank. 


The Next Greatest Value 
To A 3¢ Postage Stamp 
Published by Bankers Advertising Associates, 

P. O. Box 1062, Atlanta, Ga. 

The booklet relates a conversa- 
tion between father and son in 
which the latter expresses disap- 
proval of the service charge. The 
father briefly explains the tremen- 
dous value of the checking privi- 
lege and the immense amount of 
effort expended in providing it—all 
of which leads to the conclusion 
that the checking account at the 
rates charged is the “next great- 
est value to a 3c postage stamp.” 

The explanation is given a his- 
torical ‘background which serves to 
emphasize the importance of the 
checking account in our present 
economy. The booklet is available 
in large and small quantities. 


Office Workers’ Manual 


By Alexis R. Wiren. Published by Bureau of 
Business Practice, New London, Conn. 36 
pp., illustrated, two colors; laminated-paper 
cover. Price: $.50, less in quantity. 
Turnover among office personnel 

has always been a costly and time- 

consuming problem. Young people, 
particularly, seem to feel they can 
always get another job—that the 
first or second are merely training 
for future jobs in other companies. 

When they run into the natural 

disappointments, jealousies, dull 

routines, etc., of office work, they 
quit. Several jobs later they realize 
those problems are universal. 

To help business cut down on this 
unnecessary turnover, Mr. Wiren, 
director of methods planning at The 
Equitable Life Assurance Society of 
the United States, has written this 
digest-size booklet. 

Under 28 headings, office workers 
are shown that their problems are 
everybody’s problems. Mr. Wiren 
goes further, however, by showing 
the reader which type must be faced 
and which can be ignored, and he 
shows how to handle all of them. 


Business And Government 


By Marshall E. Dimock. Published by Henry Holt 
and Company, 257 Fourth Avenue, New York 
10, N. Y. 840 pp. Price: $4.75. 


This book has been praised, state 
the publishers, for its objective 
analysis of the role of government 
in the present-day American econ- 
omy. After a thorough description 
of the institutions of business and 
government, stressing their rela- 
tionship and explaining their struc- 
ture and functioning, the author fo- 
cuses attention on current major 
economic issues of national interest 
and public policy. Equal emphasis 
is given to formulation of policy and 
administration. 

Among the problems dealt with 
are economic depressions, la bor- 
capital conflicts, monopoly versus 
independent business, the regula- 
tion of public utilities, the exercise 
of financial controls, government 
ownership and operation, the co- 
operative movement, national eco- 
nomic planning, and methods of im- 
proving and strengthening the free 
enterprise system. At the end of 
each chapter there is a summary, a 
list of questions and suggestions for 
further study, and a selected bibli- 
ography for supplementary reading. 
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; Recent news picture of a banker who keeps 
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c= i SE F I be “] il First National Bank and Trust Company of 
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or 4 —— development department. Mr. Monrad calls upon 
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= f year to bring them the story of opportunity in 
31S A the area of which Oklahoma is the center. 
nd iS The Julius Kayser plant of Hilton Village, Virginia, which 

je was persuaded to locate in the town largely through the 
th : efforts of Lewis A. McMurran, a director of the Bank of Many banks have found that another way 

Warwick. Mr. McMurran made numerous trips to the Kayser to build good will is to put their check on 
= company’s home office in New York and acted as their guide Hammermill Safety. Their customers know Hammermill 
us when they made their local inspection. Certainly an unusual papers. The name Hammermill means reliable service to them. 
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Practical Public Relations 


In Banking 


By William T. Dunn, assistant cashier, Bank of 
America, N. T. & S. A., San Francisco, Cali- 
fornia. 1950. Published by Bankers Publish- 
ing Company, Cambridge, Mass. Price: $3.75. 


This book covers the subject of 
public relations. It is not a re-hash 
of a lot of other books on the sub- 
ject but an original contribution 
based on research and experience 
on the part of the author, ‘states 
the publisher. 

It outlines a complete program 
which if adopted and consistently 
followed by any bank, large or 
small, would produce valuable re- 
sults. 

“Spasmodic and_ intermittent 
public relations efforts” says the 
author, “‘are worse than useless, for 
inevitably such efforts come to rep- 
resent action and reaction. An in- 
tense period of goodwill-building 
only serves to emphasize the lack of 
this action when it ceases. 

“It is what a bank is and does 
day-in and day-out that determines 
its public relations, not what it 
says.” 

The book points the way to 
adopting a consistent policy of sin- 
cere service to the community and 
of bringing this policy continuously 
to the favorable attention of the 
public. 


Selling To The Government 


Published by the Chamber of Commerce of the 
United States. 64 pp. Price: $ .50. 


Bank customers who want to sell 
to the federal government have 
many of their knottiest problems 
simplified for them in this guide- 
book. 

The Senate Banking Committee 
has recently approved S.2943 which 
would establish a new office of 
Small Business Coordinator who 
would supervise the awarding of 
bids in government departments to 
ensure that small business concerns 
receive a fair share. Many observ- 
ers believe, however, that small 
business can best be helped by be- 
ing fully informed of government 
buying intentions and of subcon- 
tracting opportunities growing out 
of contracts let. 

“Selling to the Government” 
shows how the businessman can get 
the spot information made available 
by government agencies and by 
private publishers, and how he can 
make use of it in his business plan- 
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ning. In a section on “What to Do” 
the booklet explains how a busi- 
nessman can get on lists of bidders 
to receive invitations-to-bid, what 
the government will want to know 
about the company’s products, facil- 
ities and resources, and factors he 
should consider before preparing a 
bid. It suggests ways in which the 
businessman can benefit from 
studying the bidding records when 
he has lost out on a particular con- 
tract. 


Construction: Bonded Contract 
Is The Owner's Protection 


Published by The Surety Association of Amer- 
ica, 60 John Street, New York 7, N. Y. 


The nature and functions of the 
construction contract bond, and the 
advantages accruing from the 
bonded contract to the owner, 
architect and engineer, contractor, 
subcontractor, and supplier, are 
discussed in this booklet. 


It stresses the assurance of ful- 
fillment of the contract and the 
guarantee of payment for labor 
and material when performance 
and payment bonds are written 
for a construction project. 


On the cover appears a full-page 
photo of the United Nations’ Sec- 
retariat Building, which was cov- 
ered by the largest amount of cor- 
porate suretyship ever arranged on 
a single contract, while photos of 
bonded projects illustrate the text. 
Reproductions of the bid bond, and 
of performance and payment bonds 
for both private and public con- 
struction, appear as appendixes. 

The foreword was prepared by 
Edward H. Cushman, Philadelphia 
attorney who has specialized in 
problems of the construction in- 
dustry for over 30 years. 


Mr. Cushman comments in part: 
“In an economy which has become 
increasingly complex, the corporate 
surety bond has assumed great im- 
portance by the substantial elimi- 
nation of risk, thus making it a 
bulwark of support to American 
industry and finance. This is par- 
ticularly true in building construc- 
tion where such bonds protect all 
parties in interest and furnish to 
the private owner or public body, 
as well as the suppliers of labor 
and material, added assurance of 
successful performance and full 
payment of just claims.” 





Credit Manual Of Commercial 
Laws, 1950 Edition 


Published by the National Association of Credit 
Men, One Park Avenue, New York 16, N. Y. 
784 pp. Price: $10.00. 


The 41st annual revision of this 
business book presents a_ large 
number of new laws and amend- 
ments to present statutes which 
deal with commercial transactions. 
The new edition, for example, pre- 
sents four new laws regulating the 
assignment of accounts receivable, 
amendments in four states affect- 
ing chattel mortgage transactions, 
and also amendments and new 
laws on other important subjects, 
such as community property, bulk 
sales, mechanics liens, assumed 
names, factors’ liens, bad checks, 
commercial crimes, and compe- 
tency of parties to a contract. 

A new feature of this 1950 edi- 
tion is the inclusion for the first 
time of footnotes which amplify 
the text on the law of contracts. 
These references help to clarify 
obscure, or doubtful points con- 
cerning the validity of a contract 
provision. Each footnote contains 
an interpretation comment together 
with a reference to the court de- 
cision upon which the comment is 
passed. 

As stated in the fly leaf of the 
title page, “this publication is de- 
signed to provide accurate and au- 
thoritative information in regard to 
the subject matter covered” . 
“the publisher is not rendering legal, 
accounting, or other professional 
services.” “The Manual cannot be a 
substitute for a competent lawyer.” 

However, the development of 
this annual book by the National 
Association of Credit Men was 
thought necessary in order to give 
a ready reference digest of the laws 
affecting trade from the time the 
order is received until collection is 
made. 


As usual the 1950 edition of the 
Credit Manual of Commercial Laws 
contains a summary of state laws 
on many subjects. 

The 1950 edition also gives a 
complete discussion of the proce- 
dure in bankruptcy cases, and a full 
text of the Chandler Act. 

Federal trade regulations such as 
the Sherman Anti-Trust Law, the 
Clayton Act, the Miller-Tydings 
Act, and the Robinson-Patman Act, 
also are discussed in full coverage. 
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“ yy ORANGES are shining on the 
trees and our pine-knot fires soar in 
the chimneys; in their light I try to bury 
my unhappiness;” thus Jefferson Davis 
wrote of Beauvoir, the plantation near 
Biloxi where he spent the last twelve years 
of his life. His childhood too was spent in 
Mississippi for, though he was born in Ken- 
tucky in 1808, when he was still an infant 
his family moved to a plantation near 
Woodville. 

While serving in the army after his grad- 
uation from West Point, Davis fell in love 
with Sarah Knox Taylor, daughter of a 
future President. Colonel Zachary Taylor 
opposed his suit, however, principally be- 
cause he was unwilling to have his daughter 
marry a soldier and it is said that Davis 
challenged him to a duel but eventually the 
young couple were married. Resigning from 
the army, Davis took his bride to Mississippi 
but within three months she died of mala- 
rial fever. 

Varina Howell who became Davis’s sec- 
ond wife reported on first meeting him that 
she found him “refined and cultivated” in 
spite of being a Democrat but would never 
like him as well as his brother Joe. Never- 
theless, their marriage was marked by deep 
and enduring devotion. At one time Davis, 
who frequently suffered from ill health, 
would have lost his sight had it not been 
for his wife’s care. 

During the Mexican War Davis re-en- 
tered the army and won the nation’s hom- 
age for his heroism at the battle of Buena 
Vista where, though wounded, he continued 
to lead the attack. Within twelve months 
he became Congressman, colonel, brigadier 


general and Senator. Later, he served as 


August, 1950 





Memorial Arch at main entrance to Beauvoir 


Secretary of War under President Pierce. 
Davis was in the rose garden at Brier- 
field, his Mississippi plantation, when word 
came that he had been appointed President 
of the Confederate States. As he had as- 
pired to command the Southern armies, he 
received the message so sadly that his wife 
feared it told of disaster. 
Broken in health and spirit 
after the tragedy of war and his 
imprisonment in Fortress Mon- 
roe, Davis tried various occu- 
pations and for a time was head 
of an insurance company. At FIRE 
length he found sanctuary at 


Beauvoir which the owner, Mrs. 


Sarah A. Dorsey, generously put at his 
disposal, and here Davis devoted himself to 
writing. Of his six children all four sons 
died before Davis passed away in 1889. 

Built soon after 1855, Beauvoir is now 
maintained as the Jefferson Davis Shrine 
by the Mississippi Divisions of the United 
Sons of Confederate Veterans and the 


United Daughters of the Confederacy. 
* * * 


The Home, through its adents and brokers, 1s 
America’s leading insurance protector of Amer- 


ican bomes and the bomes of American industry. 


* THE HOME x 


Home Office: 59 Maiden Lane, New York 8, N. Y. 


e AUTOMOBILE e MARINE 


The Home Indemnity Company, an affiliate, writes 
Casualty Insurance, Fidelity and Surety Bonds 


Copyright 1950, The Home Insurance Company 
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Guaranty Trust Company of New York 


140 Broadway 


Fifth Ave. at 44th St. 
LONDON) ° 


Madison Ave. at 60th St. 
PARIS ° 


Rockefeller Plaza at 50th St. 
BRUSSELS 


Condensed Statement of Condition, June 30, 1950 


RESOURCES 
Cash on Hand, in Federal Reserve Bank, and 


Due from Banks and Bankers . 
U. S. Government Obligations . 
Loans and Bills Purchased . 
Public Securities . . . 
Stock of Federal Reserve Bank 
Other Securities and Obligations . 
Credits Granted on Acceptances . 
Accrued Interest and Accounts 


Receivable . . . "elena ih 
Real Estate Bonds and Sisetnites ‘ 


Die Se. ss. ws «oe « 
Other Real Estate . 


Total Resources 


- « $ 569,365,278.04 
- + 1,079,906,758.81 


ee ee 982,767,056.62 
- $ 61,464,029.09 
9,000,000.00 
26,431,867.56 
9,680,999.69 
8,275,345.91 
__12,228,767.04 

127,081,009.29 

ae eh oe 5,061,745.28 

od ° 16,777.40 


. $2,764,198,625.44 


LIABILITIES 


a ae ae ee 
Surplus Fund... . . 
Undivided Profits . 

Total Capital Funds 
Deposits 
Foreign Funds caine d 
Acceptances 


Less: Own Acce omens He Id for 
Investment 


Dividend Payable July 15, 1950 
Items in Transit with Foreign 
Branches ae ae ae ee 


Accounts Payable, Nea -rve for 
Expenses, Taxes, ete. . 


Total Liabilities . 


- $ 15,627,990.27 


- $100,000,000.00 
200,000,000.00 
_73,969,698.02. 





- $ 373,969,698.02 
2,335,396,907.60 
150,000.00 


4,582,146.19 


$ 11,045,844.08 


3,000,000.00 
1,409,836.56 


39,226,339.18 
54,682,019.82 
. $2,764,198,625.44 


Securities carried at $120,698.431.43 in the above Statement are pledged to quality for 


fiduciary powers, to secure public mone 





J. LUTHER CLEVELAND 
Chairman of the Board 


"ys as required by law, and for other purposes. 


WILLIAM L. KLEITZ 


President 


DIRECTORS 


GEORGE G. ALLEN Chairman of the Board, 
uke Power Company 
WILLIAM B. BELL President, 
American Cyanamid Company 
F. W. CHARSKE Chairman, Executive 
Committee, Union Pacific Railroad Company 
J. LUTHER CLEVELAND Chairman of the Board 
W. PALEN CONWAY 
CHARLES P. COOPER President, 
The Presbyterian Hospital in the City of New York 
WINTHROP M. CRANE, Jr. 
Crane & Co., Inc., 
STUART M. C ROC KER President, 
1e Columbia Gas System, Ine. 
of Davis Polk Wardwell 
Sunderland & Kiendl 


President, 
Dalton, Mass. 


JOHN W. DAVIS 
CHARLES E. DUNLAP President, 
Berwind- White Coal Mining Company 

GANO DUNN President, 
The J. G. White Engineering Corporation 
WALTER S. FRANKLIN President, 


he Pennsylvania Railroad Company 


LEWIS GAWTRY 


JOHN A. HART FORD = Chairman of the Board, 
‘he Great Atlantic & Pacific Tea Company 
CORNELIUS F. KELLEY Chairman of the Board, 
Anac a — Mining Company 


MORRIS W. KELL( Chairman of the 
Board, The M. W. Kellogg Company 

WILLIAM L. KLEITZ President 
CHARLES 8S. MUNSON Chairman of the Board, 
Air Reduction Company, Inc. 

WILLIAM C. POTTER 
GEORGE E. ROOSEVELT © of Roosevelt & Son 
CARROL M. SHANKS President, 
The Prudential Insurance Company of America 
EUGENE W. STETSON Chairman, Executive 
Committee, [linois Central Railroad Company 
THOMAS J. WATSON = Chairman of the Board. 
Inteznational Business Machines Corporation 
CHARLES E. WILSON President, 
General Electric Company 

ROBERT W. WOODRUFF Chairman, 
Executive Committee, The Coca-Cola Company 


Retired 


Member Federal Deposit Insurance Corporation 
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| Answers To Bankers 


Monthly Quiz No. 85 


Page References: August, 1950 Issue 


F. Mr. Jacobs makes it clear 
on page 14 that the single 
bank in a town is under the actual 


| necessity of exercising greater care 


in making these decisions than the 


| bank which has competition. 


F. On the contrary, there are 

several reasons for preferring 
individual receipts for deposits. Mr. 
Jacobs, page 11. 


F. Identification is highly un- 

sirable because it could make it 
possible for an impostor to imper- 
sonate the boxholder and enter his 
box. Mr. Jacobs, page 12. 


T. Any previous renter of the 
box who has dishonest inten- 
tions could have a duplicate key 
made before making the surrender. 


5 If the bank can ascertain that 
the change was made in the 
handwriting of the drawer of the 
check, it should pay it. If not, it 
should consult the drawer and fol- 
low his instructions. 
Yes. “Banks customarily certify 
checks as a convenience to their 
customers, but they are under no 
legal obligation to certify for any 
party.” Paton’s Digest, page 814. 
(This is not recommended, how- 
ever, as good public relations. Ed.) 


“Whether the term bank ‘offi- 
cer’ includes a director depends 
upon the context. In construing a 
statute, purpose is an important 
consideration. The Comptroller of 
the Currency has ruled that a na- 
tional bank director is an officer 
who cannot act as proxy for a stock- 
holder. Generally speaking, a bank 
director is not considered to be an 
officer.”” Paton’s Digest, page 201. 


8 | b. Texas in 1885. 
£) T. See list on page 22. 


F. There should be no keys 

other than those given to the 
customer in existence. The customer 
should understand this, so there will 
be no suspicion of the bank in the 
event articles are missing from the 
box. 
At $35.00 per ounce, it would be 
worth $3,010.00. 
The customer. “A _ beautiful, 
modern building—ample capi- 
tal—trained officers and an efficient 
staff—without éustomers, would be 
useless. If we please those whom we 
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already have and constantly try to 
add new ones, our customers will | 
keep those salary checks coming | 


” 


regularly.” Massachusetts Bankers 
Association, as quoted in the Mirror, 
Worcester County Trust Co. 


874. The number for May 1949 | 


was 775. 


$3,188 million. The other two 


figures are the totals for De- 
cember 31, 1944, and December 31, 
1943, respectively. 

$27,048 million. 

$8,732 million. 


Yes. The drawer’s delay in re- | 
sponding to the notice of over- | 
draft would seem to authorize the 


bank to make a charge sufficient to 


cover the amount of its loss due to | 
. A depositor should | 


such delay. . . 
know, as in the case of an unauthor- 
ized charge disclosed by an exami- 


nation of vouchers, that delay in | 


notifying the bank may cause a loss 


to the bank. Paton’s Digest, page 
117. 
if] It cannot recover. Cases indi- 


cate that one who issues his 
own negotiable paper is bound to 
know, when it is presented for pay- 
ment, whether it has been altered; 
and that he cannot recover from an 
innocent holder the excess amount 
paid on such an instrument which 
has in fact been raised. 

No. Minimum capitalization for 

national banks in towns with a 
population of 6,000 to 50,000 is 
$100,000.00. 
This question was asked re- 

cently of men and women all 
over America. More than half of 
them (58°) said that one of their 
first thoughts when the word “profit” 
was mentioned was “good manage- 
ment.” More than a third (37%) 
said they thought of “efficiency,” 
and another third (34%) said they 
thought of “good wages.” To about 
one fourth of those answering 
the question, “profit”? brought the 
thought of “opportunity.” One out 
of ten thought of the word “incen- 
tive” when “profit” was mentioned. 


Racket In Disguise 

Some years ago banks were occa- 
sionally approached by promoters 
who offered to furnish, free of 
charge, coin savers which were to 
be distributed by the bank. The 
cost was to be defrayed by selling 
advertising space on the coin saver 
to local merchants. Using the bank’s 


name, the promoter would sell sev- | 


August, 1950 





"SS SSS SS SS SS SS SF SF SF SSF 2 OF S88 Seq 





& 


Le a 
ne) 


3835 Pecific Street, 





+ rare st 
a [> 
we Se Sy oe Be, 


automatically 
accurately 


& fast! 


Pitney-Bowes 


TICKOMETER 


Counting & Imprinting Machine 


If it’s made of paper, the chances are that the 
Tickometer can count it— faster and more accurately “7 
than the human hand or the eye, 500 to 1,000 ‘ig 
pieces per minute. ; 

The Tickometer feeds and stacks automatically, / / 


stops for damaged or irregular items... records [ f 





part and whole runs... Optionally, it can also 4 
imprint the item counted, for coding, dating, endorsing, or 
cancelling. Now used by hundreds of banks and businesses, the 
Tickometer handles paper currency, checks, coupons, sales 
abolishes the tedious task of 


hand counting, assures accurate counts always, saves time and 


slips, transfers, tickets, tabs — 


costs...To learn more about the Tickometer, call the nearest 


PB office, or send coupon below for free illustrated booklet. 


PITNEY-BOWES, Inc. 


Stamford, Conn. 


Made by the originators of the postage meter . 
offices in 93 cities in U.S. and Canada. 








Please send illustrated Tickometer booklet to: “ 

Name pene tad ete 

Firm ai i 

Address ! 

City State it 
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eral advertisers, take down pay- 
ment, place an order with a local 
printer and vanish with the money 
he had collected. 

During the war this racket dis- 
appeared, but has now returned in 
a slightly different form. The 
banker is offered an opportunity to 
distribute a budget book. He may 
or may not buy advertising space 
himself, but his name is used in 
soliciting other advertisers. After 
the books are printed and delivered, 
the promoter receives direct pay- 
ment for the advertising space and 
disappears, leaving the advertisers 





to face the printers with their un- 
paid bills. In one case the adver- 
tisers also had to explain the budget 
book’s reproduction of a map with- 
out proper authority.—Bulletin of 
the Financial Public Relations As- 
sociation. 


U. S. F. and G. Publishes Study 
Of Defalcations In Business 
United States Fidelity and Guar- 
anty Company, Baltimore, Md., has 
published a most interesting booklet 
entitled 1,001 Embezzlers, Post War, 
a study of defalcations in business 


Guidebook to 


“PRUDENT MAN’’ 


INVESTING 
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“Prudence” a familiar word to trustees—has gained 
added emphasis in the New York law effective July 1, 
1950, defining fiduciary investment powers. Wider op- 
portunities for restricted trusts are now possible—pro- 
viding investments are “prudent”. With these new 
opportunities have come new responsibilities for the 
trustee. 

We have prepared a 24-page guidebook which con- 
tains the full text of the new law and notes the impor- 
tant changes that have been made. It outlines some of 
the principles which we believe should govern the “pru- 
dent” selection of securities by trustees, including such 
considerations as: 


V Portfolio Balance 
V Appropriateness to 
the Individual Trust 


V Full Investment Information 
V Reasonable Income 
V Long-Range Value 


Trustees and other institutional investors may obtain 
copies of this interesting and helpful booklet by writing 
on their letterhead to the Manager of the Investors’ 
Department. 


KIDDER, PEABODY ®& CO. 


FOUNDED 1865 
eMembers New York Stock and "& urh Exchanges 
Members Boston Stock Exchange 
17 Watt Srreet, New York 5, N. Y. 
Uptown Office: 10 East 457TH StreET, New York 17,N. Y. 
BOSTON 


CHICAGO PHILADELPHIA 


for the thirty month period ending 
in July of 1949. The following is 
a quotation taken from the fore- 
word to a similar study made 15 
years ago and appearing in the fore- 
word to the current publication. 


“While it is estimated that em- 
ployers in the United States lose 
$200,000,000 yearly through em- 
ployee dishonesty, yet by choice and 
by inclination the majority of em- 
ployees are honest. 


“Dishonesty, being as old as hu- 
manity, is no more a phenomenon of 
the present times than are the other 
violations of the Ten Command- 
ments, nor is the embezzler peculiar 
to any one city, climate, or business. 
He is usually not of the criminal 
type. In general he has held a 
position of some trust and responsi- 
bility and has enjoyed a good repu- 
tation. 

“The findings presented in these 
pages are drawn from 1001 case 
histories of embezzlers—employed 
men and women who, after pre- 
viously passing the scrutiny of em- 
ployer and _ underwriter, were 
bonded against dishonesty by this 
Company. It developed that the 
judgment passed upon them by em- 
ployer and underwriter had been 
wrong—proof that it is impossible to 
predict with certainty the future 
actions of any man. 


“Since our underwriters review 
in the course of a year the past of 
some five hundred thousand em- 
ployees, and for forty years our ad- 
justers have received daily upwards 
of one hundred dishonesty claims, 
we may presume to speak, if not 
with authority, at least with experi- 
ence.” 

The study continues with word 
portraits of the prewar and post- 
war embezzlers. 


There are many interesting tabu- 
lations showing the number and 
amounts of losses by states and the 
extent to which they were insured, 
the occupational distribution of em- 
bezzlers, age distribution both as to 
men and women, length of service, 
and causative factors. 


There is brief comment on most 
of these subjects as well as upon 
marital status, salaries, position, 
collusion, absconders, and suicides. 

A number of case histories are 
given. Noting ,the difference be- 
tween the nature and extent of the 
embezzlements covered in the study 
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made in 1935 and those of the post- 
war period, the author holds that 
the conclusion that character, hon- 
esty, and morality have deterio- 
rated, although justified by super- 
ficial indications, would be highly 
premature. He concludes that “in 
the main, those contrasts must be 
put down as the results of changed 
times, and times again will change.” 


Federal Tax Collections 
Increase Seven Times in Decade 


Federal tax collections in 1948 
were more than seven times what 
they were ten years ago in 1939, 
according to figures just released 
by Commerce Clearing House. Dur- 
ing the same period, 1939 through 
1948, state tax collections more than 
doubled. 

Total federal tax collections in 
1948 were 42 billion compared with 
5.4 billion in 1939. The states col- 
lected 7.8 billion in 1948, while in 


A Tablespoon of your favorite soap makes 


it handy to suds out your “‘things.”’ 


Travelers Checks make your travel dollars 


safe—yet cashable most anyplace. 
GET THEM AT THE HOME BANK. 





This is the message which appeared on the back of Mr. Garsts’ envelope 


Vacation Economy 

Two or three fellows I know have 
taken a couple of shirts—suits of 
underwear—and sox (all nylon) 
and done a thirty-day trip. One 
fellow was on the road for 4 months 
and never unwrapped that second 
shirt, in fact. He just sudsed them 
out at night, hung them up and, in 


tried out the idea. It worked fine 
for us. 

We plan to give enough envelopes 
to each person—one for each day 
they will be gone—so they can do 
the same thing. It sure lightens 
your baggage when you do not have 
to worry about extra shirt, under- 





1939 the total was 3.8 billion. These the morning put them on again. wear and socks. The same _ holds 
figures are based on tax collection The enclosed envelope might not true for many things that women 
statistics in Commerce Clearing be any good—we don’t know yet. wear too.— Warren Garst, cash- 
House’s 1950 “Tax Systems,” com- But I did get some prescription en- ier, Home State Bank, Jefferson, 
piled by its research department. velopes from the drug store and l[owa. 
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Constant source of new “‘contacts’’. 
Many of the people who drop into 


Selling 


NATIONAL CITY BANK 9 
TRAVELERS CHECKS 


your bank to buy safe, spendable NCB 





Travelers Checks are potential customers 
for your other banking facilities. 


means 
THREE-WAY PROFIT 
for your bank! 


Good will builder. |n protecting 
the travel funds of your clients, you 





continue service to them even when they 
are away from home. 


Maximum cash earnings. You retain 
ALL the commission on sales — % of 1%! 





a e Upon request we will be glad to send you free 
we a 


newspaper mats, blotters, pamphlets, posters, 
and other promotional pieces. 
If you do not sell National City Bank 





Travelers Checks now, write for details. 


IFRS ara 


THE NATIONAL CITY BANK OF NEW YORK 
Finst in Yorled Wide Banking 


Head Office: 55 Wall Street, New York 15, N. Y. 


52 Overseas Branches * Correspondent Banks Everywhere 


a Member Federal Deposit Insurance Corporation e 
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American Express Company 
Official In New Post 


Frank Groves, vice president of 
the American Express Co., Inc., 
New York, has been placed in 
charge of the organization’s ad- 
ministrative and 
financial activi- 
ties in the Far 
East, India, Pak- 
istan, South 
America, and 
South Africa. 
Formerly vice 
president and 
general manager 
for American Ex- 
press in the Far East and India, with 
headquarters in Hong Kong, Mr. 
Groves has been transferred to the 
executive office in New York to 
assume his new duties. 


Frank Groves 


Mr. Groves, a native of London, 
England, joined American Express 
in Europe in 1920. He held positions 
in Bombay and Calcutta before 
going to Hong Kong as Far Eastern 
general manager. From January, 
1942, to February, 1945, he and 
Mrs. Groves were interned by the 
Japanese as prisoners of war at the 
Santo Tomas internment camp in 
Manila. After his liberation, he 
returned to Hong Kong to rebuild 
American Express business in the 
orient. 


Lawrence Acquires Terminal 
Warehouse Co. Of Baltimore 


Lawrence Warehouse Company, 
nationwide field warehouse organ- 
ization, has’ announced the ac- 
quisition of all the field warehouse 


woo NOW Swen 


Check What You Need And Mail This Form 


. Addressing Machines 
. Air Conditionin 


Architects and Builders 


. Bandit Resisting Enclosures 


and Alarm Systems 


. Bank Building Fixtures 
. Banking by Mail Envelopes 
. Binders, Check, Bookkeeping, 


Ledger 


. Boo! min, ny ~ 
. Bronze and 


rass Signs 


. Bulletin Boards 
. Calculating Machines 
. Chairs, Posture, Office 
a a Signs 

$ 


. Check Book Covers 

. Check Cancelling Perforators 
. Check Desks 

. Check Endorsers 

. Check Files 

. Check Protectors 

. Check Signers 

. Check Sorters 

. Check Sorting Trays 

. Checking Account Plans 
. Christmas Savings Clubs 
. Clocks—Outdoor 

. Coin Bags 

. Coin Boxes 

. Coin Changers 

. Coin Counting’Machines 


THE BANKERS SECRETARY 
Rand McNally and Co., 536 So. Clark St, Chicago 5, In. 


Please have buying information sent us on the items circled above. 


. Coin Counting and Packaging 


Machines 


. Coin Envelopes 
33. Coin and Currency Trays 
. Coin Wrappers 
. Counter Screens 
. Coupon Books 
. Currency Straps 
. Dating Machines and Stamps 
. Deposit Ticket Files 
. Desk Lamps, Fluorescent 
. Desk Pen Sets 
. Doors, Bronze, Aluminum, 


Stainless Steel 


. Duplicators 

. Expanding Filing Envelopes 

. Filing Cabinets 

. Forms, Machine Bookkeeping 
. Forms, One-Time Carbon 

. Forms, Continuous 

. Grilles and Gates 

. Inter-Office Communicating 


Systems 


. Interest Tables 


dders 


1 Lighting Systems, Fluorescent 
. Locking Envelopes 


. Maps 
. Metered Mail Systems 
. Name Plates and Desk Signs 


58. 
59. Night Depository Bags 


Night Depositories 


60. Pass Books 
. Past Due Notices 
62. Pay Roll Envelopes 


. Personalized Checks 


. Personal Loan Advertising 


. Personal Loan Systems 


66. Photographic Bank Systems 


67. 


Proof Machines 


68. Railings 


. Recorders, Voice 
. Rubber Stamps 


. Safes, Fire and Burglar-Proof 
. Safe Deposit Boxes 


. Safe Deposit Records 

. Savings Banks, Home, Pocket 
. Scales, Postal, Parcel Post 

. Seals, Coin Bag 

. Seals, Corporation, Notary, etc. 
. Storage Files 

. Time and Delayed Time Locks 
. Time Stamps 

. Travelers Checks 

. Trucks, Tellers 

. Typewriters 

. Typewriter Stands 

. Vaults 

. Vault, Trucks 

. Vault, Ventilators 


88. Visible Records 


. Windows and Lobby Displays 


accounts of The Terminal Ware- 
house Company of Baltimore City, 
and the appointment of the latter 
as Lawrence sales representative in 
the Tri-State Area of Maryland, 
Delaware and Pennsylvania. The 
company had taken over the oper- 
ating accounts, key sales and oper- 
ating personnel of Tidewater Field 
Warehouses, Inc., about 60 days 
previously. 


Addressograph-Multigraph 
Names General Manager 


J. B. Ward has been named vice 
president and general manager of 
Addressograph-Multigraph Corpor- 
ation, Cleveland, 
manufacturers 
and international 
distributors of 
production ma- 
chines for busi- 
ness records. Mr. 
Ward has been 
with the company 
38 years and 
holds the all-time 
record of 23 
earned member- 
ships in the Hundred Club, A-M’s 
international honor organization for 
top salesmen. 


J. B. Ward 


Roberts Numbering Machine Co. 
Again Offers Model JR Time Clock 


The Roberts Rapidprint Model 
JR attendance and cost recorder, 
an automatic electric time-card re- 
cording machine, has been placed 
on the market again. After a year 
of redesigning and tooling, the 
Roberts Numbering Machine Com- 
pany, Brooklyn, N. Y., is offering a 
machine incorporating durable en- 
graved brass wheels, a Cramer 
motor, and a clock movement de- 





FOR BANK OFFICERS 


SAMPLES ON REQUEST 


ERNEST N. MILLER ENGRAVING CO.) 
RAND McNALLY BLDG. | 
538 SO. CLARK ST. * CHICAGO 5, ILL. |) 
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signed by a well-known clock man- 
ufacturer. 

The recorder 
housed 


mechanism is 


in a modern-styled cast | 


case finished in an attractive gray- | 


black crinkle enamel. 
shelf, with an incorporated card 


The paper | 


guide, is polished chrome plate, and | 


a white plastic indicator just below 
the clock dial 
position of the print on the card. 

The clock may be set readily by 
depressing a small lever above the 
face and spinning the hands to the 


locates the exact | 


correct time. The clock movement 


is driven by the same motor that 
operates the print wheels, assuring 
continuous synchronism between 
the wheels and the visible dial. 

A novel feature of the Rapidprint 
Cost Recorder is a six-prong beryl- 
lium bronze flexible coupling be- 
tween the motor and time mechan- 
ism. 


The time head is hinged at | 


the top and can be raised to set the | 


wheels. It can be lowered with the 
coupling in any position, and the 
drive motor will automatically en- 
gage in ten seconds or less. The 
flexible coupling also prevents the 
motor from being damaged by 
backlash during the stamping op- 
eration. 


The Model JR is available in AC | 


or DC current. 
chine can be arranged to print on 
either the right or left side of a 
time card, left-hand print has been 
established as standard and will be 
stocked. Two wheel arrangements 
can be supplied: four wheels with 
AM—PM wheel, hour and two min- 


Although the ma- | 


ute wheels, or seven wheels with | 


date and time. Year or prefix slugs 
can be installed as extra equip- 
ment. Minutes or tenth hours will 
be furnished at no extra cost. 

Roberts also. stocks time-card 
racks and time cards. 
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Years ago the buying of checks 
presented no problem to bankers. 
A good design was decided upon, 
a few basic forms and colors were 
chosen... and perhaps once a year 
an order was placed with a litho- 
grapher. 


As time went on, however, the 
public began to demand more 
styles, more colors, additional bind- 
ings, and consequently banks, in an 
effort to please everyone, had to in- 
crease their inventories to the point 
where they really became a burden. 


It was then that concerns like ours 
came along and offered litho-print 
checks as stock forms to replace 
slow-moving forms held by banks, 
and over the years banks were 
able to discontinue stocking such 


E LUXE 


CHECK PRINTERS 





How to lose money ... quietly! 


An old mail scale never complains . . . doesn’t 
creak, squeak, groan or ask for sick leave. But 
if its springs are tired, and give too much... it 
can cause continuous overpayment of postage— 
lose a dollar or more a day in even a small bank! 

PB Mailing Scales have built-in accuracy... 
with an automatic pendulum mechanism that 
lasts for years... Quick acting, they weigh mail fast 
... Their wide-spaced markings are easy to read... 
A postage saver in many banks, a time saver in any! 
...A special Parcel Post model for shipping 
departments ... Call the nearest PB office, or 


write for illustrated booklet! 


~ 
— 
attend 


PITNEY-BOWES 
Mailing Scales 


PITNEY-BOWES, INC., 
3836 Pacific St., Stamford, Conn. 


Originators of the postage meter... offices in 93 cities 


LITHO-PRINT CHECKS 


Manufacturing Plants at: 


NEW YORK, CLEVELAND, CHICAGO, KANSAS CITY, ST. PAUL 


forms and order them, as needed, 
out of a catalog. 


Now we have the situation where 
thousands of bankers no longer 
stock any lithographed checks at 
all for imprinting, which is per- 
haps a sound development but it 
certainly challenges — to 
improve the quality of litho-print 
checks so that they do not suffer 
by comparison with checks made 
entirely by the lithographic process. 


In our shop we have met this chal- 
lenge to an extent not believed 
possible a few years ago. Not only 
do we offer the widest selection of 
colors, as well as the fastest service, 
but appearancewise our litho-print 
forms compare favorably with 
topnotch lithographed checks. 

























































the KNOW HOW 


Whatever your Pay- 
ment Coupon Book 
problem may be—get 
a practical answer from 
Allison. 


With a background of 
59 years experience, 
Allison KNOWS HOW 
to design Coupon Books 
that tie in with your set 
up—are low-cost in use 
—and secure prompt 
collections. 


Somples of what we have done 
for others will be sent upon 
request. Write to head office: 
Indianapolis 6, Indiana 


Directory and Bulletin 


Boards for every purpose. 
Send for literature. 


ACME BULLETIN CORP. 


37 E. 12th St. New York 3, N. Y. 
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HEAVY DUTY 


CARTRIDGE WRAPPERS 


SAFER HANDLING { 
EASIER FiLLING = \3 
CLEARER 
PRINTING 
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= Complete Line 
of Money Wrappers 


STANDARD PAPER GOODS MFG. CO. 
Worcester 8, Mass. 


* 
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Seeing Is Believing 
A neat, trim all-purpose desk 


| magnifier which is fast becoming 
an indispensable item in any bank 


or Office is the Buhl Optical Com- 


| pany’s Magniprox, scientifically de- 
| signed to eliminate eyestrain and 


physical fatigue. 


Standing on three sturdy legs, 
the Magniprox measures 44 inches 
in diameter and 3% inches high, 
and is always in place for tireless 


| reading. Its oversize lens, covering 
| the width of two newspaper col- 


umns, permits the use of both eyes, 
giving a three-dimensional effect 
which favors easy examination of 
small objects. 

All metal parts on the Magniprox 


| are machined from solid aluminum. 
| The three hexagonal legs which 
| screw into the case, can be removed 


for travel. Weight of the highly 


adaptable magnifier is 124% ounces. 


The Buhl Company is located at 
1009 Beech Ave., Pittsburgh 12, Pa. 


New Mailer Provides Safe 

Way To Send News Photos 
National Fiberstok Company is 

offering its National Photo Mailer 

envelope as a safe, easy-to-handle 

method of sending bank news pho- 


| tos. 


Designed to afford maximum pro- 
tection in the mails to valuable 
photographs, blueprints, drawings, 
etc., the National Photo Mailer is 
composed of two heavy corrugated 
board inserts, with the grain run- 
ning in opposite directions, enclosed 
in a uniquely designed wrapper. 

The wrapper, light gray in color, 
is equipped with tuck-in ends, and 
back flaps that fasten with a locking 
tongue fastener to provide security, 


| yet permit ready access for postal 


inspection. 

The front of the wrapper is neatly 
printed in blue ink to identify the 
contents, and provide ruled space 
for the name and address of both 
the sender and the receiver. It is 


available in commercial stationery 


| stores 


in eight measurements to 


accommodate most standard sizes of 
photographs. 

Additional information about the 
National Photo Mailer may be ob- 
tained from the National Fiberstok 
Envelope Company, Allegheny 
Avenue at 2nd Street, Philadelphia 
33, Pa. 

Tapex Makes Checks 
Tamperproof 

An unusual feature of TAPEX, 
recently introduced by the Tape- 
matic Corporation of Newark, N. J., 
is its adaptability as a portable, in- 
expensive check protecting device. 

Pressure-sensitive tape when ap- 
plied with the hand can be “picked 
up” because touching the adhesive 
lessens considerably its ability to 
adhere. TAPEX applies tape so that 
it is not necessary to touch it with 
the hand, making it impossible to 
“pick-up” the tape without tearing 
or obliterating the paper under it. 


This feature makes the device ideal 
for protecting checks and manu- 
scripts quickly, effectively and in- 
expensively. 

TAPEX eliminates pre-cutting 
and can be operated with one hand, 
freeing the other hand to hold the 
item being taped. Its ease of opera- 
tion allows the user to tape quickly 
without small pieces of the tape 
sticking to the hands. 

TAPEX is available in gray, 
green, brown or maroon unbreak- 
able plastic and holds 1296 inches of 
tape. 


NEWMAN 
Hand-tooled cast 
bronze plaques, 
honor rolls and 
nameplates . . . 
equal to the fin- 
est since 1882. 
FREE folders in colors; 


suggestions, estimates. 
WRITE US TODAY 
Dept. B-M 
NEWMAN BROTHERS, INC. 


Cincinnati 3, Ohio 
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Fresh’nd-Aire Adds Two Deluxe 
Models To ‘‘Fanette”’ Line 


Fresh’nd-Aire Company, a divi- 
sion of Cory Corporation and manu- 
facturers of Fresh’nd-Aire fans, 
circulators, heater-fans and hu- 
midifiers, 221 N. LaSalle St., Chi- 
cago, has just announced the 
introduction of two new ivory and 
gold deluxe model “Fanettes.” 

The two new models will be 
known as the Model 80DX which is 
eight inches in size and the Model 
100DX, ten inches in size, also 
styled in ivory and gold. Both 
models operate on AC current. 

One of the outstanding features 
of the Fanettes is the extreme safety 
factor. Grills are so designed as to 
make it virtually impossible for 
fingers to come in contact with the 
fan blade. 


Time, Date & Number, Inc., 
Issues New Catalog 


Time, Date & Number, Inc., 368 
Broadway, New York 13, N. Y., re- 
cently announced its new 24-page 
color catalog which combines in a 
single book all kinds of machines 
specializing in either time, date 
and/or number stamping business 
papers. 

Publication of this handy catalog 
eliminates the necessity of main- 
taining a large collection of assorted 
booklets and literature issued by the 
various manufacturers in this field. 

Price lists and discount schedules 
are also available, as well as all 


write... 


for our FREE 
NEWSPAPER 


AD BOOKLETS 


BAUDER-BAKER, inc. 
225 NO. MICHIGAN AVE. - CHIGAGO J, ILL 
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stock models. The Company also 
makes a practice of arranging and 
adapting this equipment for special 
needs. 


Choose Your Own Tab Colors 
With Colored Guide Windows 


When you want to use yellow, 
blue, green, orange, pink or red in 
any guide tab position you can 
select the colors at will from the 
new colored celluloid guide win- 
dows just announced by the Her- 
ring-Hall-Marvin Safe Co. 

The windows were developed to 
facilitate the use of colors in H-H-M 
clear insertable celluloid guides, 
used for guiding records in the 
Company’s natural rotary record 
files. All colors are stocked in two 
sizes, 1x % and 1% x %, and are 
said to fit any insertable guide tab 
made for inserts of these dimen- 
sions. The windows are packaged 
in books of 50 each, by color and 
width, on easily separated, per- 
forated strips. 

It is claimed that the windows 
give a free choice of colors for guide 
tabs, to suit job requirements and 
individual preferences. The win- 
dows can be used over and over 
again. When they are inserted in 
guide tabs with prepared paper in- 
serts as one unit, they are said to 
make the insertion of the two pieces 
easier than the insertion of the 
paper insert alone. Full information 
is available, upon request, from the 
Systems Division, Herring-Hall- 
Marvin Safe Co., Hamilton, Ohio. 


Greater Durability, Legibility 
Offered By Underwood 
Typewriter Ribbon 

A new typewriter ribbon, de- 
signed to give better service for a 
longer period of time, has been an- 
nounced by Underwood Corpora- 
tion, One Park Avenue, N. Y. 
Known as the silver box manifoldo 
thin silk ribbons, they consist of a 
combination of fine silk fabric with 
a new and improved ink formula 
for greater durability. The fabric, 
which is only .003 of an inch thick, 
results in sharper and cleaner typed 
impressions, and 18 yards of ribbon 
makes the job of changing ribbons 
necessary only half as often as 
previously. Another advantage is 
the improved legibility of carbon 
copies. 





DO YOUR OWN 


plastic binding 


Bind imprinted checks... 
financial reports...proposals 


NEW GBC plastic binding equip- 
ment* immediately bindsimprinted, 
personalized checkbooks . . . also 
investment proposals, reports of all 
kinds. Books open flat. Equipment 
costs less than a typewriter. Easy 
and inexpensive to operate. Hun- 
dreds of enthusiastic bank users. 
*Patents Pending 


Special free trial offer. try this 
equipment in your own bank . . . no ob- 
ligation. SATISFACTION GUARANTEED. 
- Send today for full infor- 
mation and 2 FREE handy 
pocket memo books bound 
on this equipment. 








General Binding Corporation 
808 W. Belmont Ave., Dept. BM-8 
Chicago 14, Ill. 


‘STEEL 2 stRONG 
BANDING STRAPS 


Made of 50 Ib. 
Brown Kraft 


a for packaging currency, 


deposit tickets, checks, etc. They 
will not break or deteriorate with 
age like rubber bands. Band size 
—10 in. x % in. Ends gummed with 
pure tapioca dextrine. Made of 50 
Ib. brown Kraft, 1,000 to a box 
with lid. 

FREE SAMPLES 
Write Today To Dept. A 
The C. L. DOWNEY Comnany 


HANNIBAL missourmt 


Worlds Largest M rs of Coin Wrapnners 











Gauks aud Saukew 


Wells Fargo’s History Room 
Described In Saturday 
Evening Post 


“One of the few bankers in this 
world to whom somebody is always 
trying to give something,” is Gerald 
W. Wickland, vice president of the 
Wells Fargo Bank in downtown 
San Francisco, according to an 
article by Frank J. Taylor in the 
June 17 issue of the Saturday Eve- 
ning Post. 

Entitled “Wild West Bank,” the 
article describes in detail and re- 
lates the historical facts surround- 
ing many of the collector’s items 
housed in the bank’s History Room. 
Among the treasured pieces in- 
cluded in the noted collection are: 
a Concord stagecoach; the gold 
spike driven to join the Union 
Pacific and Central Pacific rails at 
Promontory Point, Utah; a display 
of forty different kinds of virgin 
gold, and another of gold coins and 
slugs, gold scales, Pony Express 
saddles, paintings, books and furni- 
ture used in the early days of the 
West. 

San Franciscans and _  out-of- 
towners numbering 1000 a week, 
including “droves of school kids,” 
visit the room. The bank makes 
frequent loans of “Early Californi- 
ana” to other banks, department 
stores, schools or any organization 
able to utilize them for educational 
purposes. 


Chase National To Open Second 
Branch In Havana 


Plans for the opening of a new 
branch in Havana, its second in the 
Cuban capital, have been reported 
by the Chase National Bank. 

The new branch will be located 
on the ground floor of a recently 
completed modern four-story build- 
ing at the corner of 23rd Street 
and J Street, in the center of a 
rapidly growing new business dis- 
trict of Havana. Formal opening of 
the quarters is planned for Novem- 
ber. It will provide special facilities 
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The New Republic National Bank Of Dallas Building 

The main shaft of the building will rise 36 stories above the ground 
with an additional four stories below the street level. Its tower, ex- 
tending some 160 feet further into the sky, will give the structure an 
overall height of 600 feet. The project comprises 43,000 square feet 
of ground (more than one acre). The bank will occupy four complete 
floors, in addition to its safe deposit and motor-banking services 
located in the first basement. Garage facilities are designed to ac- 
commodate 1200 to 1400 cars daily. 

The main banking room will be 122 feet wide by an average of 
228 feet long, and 25 feet high, without columns. Completion is 
planned for the fall of 1952. 

Architects for the project are Harrison and Abramovitz of New 
York, in association with Grayson Gill and George F. Harrell of 
Dallas. 


to visitors from the United States. 

The opening of this new branch, 
the bank announced, will be the 
first step in a long-range program 


of branch expansion in the Carib- 
bean area. Chase’s present branch, 
located at Aguiar 310 in the finan- 
cial district, was established in 1925. 
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30,000,000 Special Checks Sold 
By Security First Since 1943 


Security-First National Bank of 
Los Angeles recently sold its 30,- 
000,000th special check since the 
service was started January 1, 1943. 
Vice-president L. E. Friese, under 
whose over-all supervision the 
bank’s special checking operations 
fall, says use of the service has 
increased at a surprisingly constant 
rate each year since its inception. 


The checks are offered in books 
of 10 for $1 and 20 for $2. There 
is no minimum balance require- 
ment, and no additional service 
charge is made, regardless of the 
size of the check. 


Designed for those who write 
just a few checks each month, the 
special checking service has proved 
the housewife’s answer to effortless 
small-bill paying. As a supplement 
to regular checking service, the 
special account has proved most 
popular with middle and lower in- 
come families in urban areas. 


Current sales are at the rate of 
more than seven million a year. 
According to Mr. Friese, the growth 
of the service has been much faster, 
percentagewise, than the well- 
publicized population growth in the 
Golden State—and the peak is not 
yet in sight. The service, he states, 
has tapped a whole new and impor- 
tant source of customers for the 
bank. 


Importers’ Association, Inc., 
Offers Essay Award 


A. M. Strong, vice president of 
the American National Bank & 
Trust Company of Chicago and 
president of the Importers’ Asso- 
ciation, Inc., Chicago, has an- 
nounced that an award is offered by 
the Importers’ Association, Inc., 
Chicago, to the student of the Uni- 
versity of Chicago who submits the 
best essay on the subject, “The 
Role of Imports in our National 
Economy.” 


The judgment of the essays sub- 
mitted will be made by a committee 
formed of faculty members of the 
department of economics and the 
school of business of the Univer- 
sity of Chicago. The prize will be 
awarded in the spring of 1951. 
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FIRST NATIONAL BANK 


Statement of Condition, June 30, 1950 


RESOURCES 


Cash and Due from Banks 
U. S. Government Securities 
Loans and Discounts 

Other Bonds and Stocks 


and Fixtures 


Acceptances, etc. 
Accrued Interest Receivable 
Other Resources 





LIABILITIES 
$10,200,000.00 


Capital Stock 
Surplus 


Capital and Surplus 
Undivided Profits 


and November 30, 1950 
Unearned Discount 
Other Liabilities 
Demand Deposits 


Time Deposits 
U. S. Government Deposits 





ST. 


Stock in Federal Reserve Bank 
Banking House, Improvements, Furniture 


Customers’ Liability a/c Letters of Credit, 


Reserve for Taxes, Interest etc. 


Liability a/c Letters of Credit, Acceptances, etc. 


LOUIS 


$112,737,732.10 
161,335,826.50 
167,599,278.30 
13,477,737.97 
720,000.00 


1,041,330.38 


1,181,666.77 
1,130,791.78 
1,106.77 
$459,225,470.57 


13,800,000.00 


24,000,000.00 
6,329,276.71 





30,329,276.71 


Dividend Declared, Payable August 31, 1950, 


600,000.00 
2,388,948.21 
316,826.02 
1,212,952.37 
4,001.54 


352,737,658.47 


59,624,741.01 


12,011,066.24 
Total Deposits 


424,373,465.72 
$459,225,470.57 


St. Louis’ Largest Bank 


Member Federal Deposit Insurance Corporation 





General Chairman Named For 35th F.P.R.A. Convention 


Philip J. Potter, of the State 
Street Trust Company, president of 
the Financial Advertisers Associa- 
tion of New England, has been 
named general chairman of the or- 
ganization making arrangements 
for the thirty-fifth annual conven- 
tion of the Financial Public Re- 
lations Association, to be held at 
the Hotel Statler, Boston, from 
September 18 through September 
22. Vice chairman is John T. Wil- 
liams, of the Bankette Company, 
secretary-treasurer of the F.A.A. of 
New England, an affiliate of the 
F.P.R.A. 


Chairman of the ladies’ commit- 
tee is Mrs. Stuart Tuttle of Provi- 
dence, whose husband is assistant 
cashier of the Rhode Island Hospi- 
tal National Bank. 

This year’s F.P.R.A. convention, 
the first to be held in New England 
in many years, is expected to have 
a registration of more than 800. Al- 
though it is stressed that, as usual, 
it will be a “working convention,” 
many of those attending are plan- 
ning to arrange their vacations to 
allow time for visits to various re- 
sort areas of New England before 
or after the convention. 
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Merchants National, Syracuse, Awards Theme Contest Prize 


The Onondaga County American 
Legion recently conducted a reli- 
gious theme contest open to all 
school children of the county. 
Through newspapers and school an- 
nouncements, all 12- to 18-year-old 
boys or girls were asked to submit 
the best statement of 50 words or 
less on “Religion is essential to 
American Democracy because . . .” 

First prize in the contest was a 
trip to the Nation’s Capital for the 
entrant and his parent. The prize 


G.S.B. Sets Enrollment Record 
At Sixteenth Sessian 


One thousand bank officers from 
thirty-nine states, the District of 
Columbia, and Cuba assembled at 
Rutgers University, New Bruns- 
wick, New Jersey, June 17, for the 
annual summer session of The 
Graduate School of Banking, con- 
ducted by the American Bankers 
Association. This was the sixteenth 
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was made available to the County 
Legion by The Merchants National 
Bank & Trust Company of Syracuse. 

Shown in the picture above are 
Thomas Higgins, vice president of 
the Merchants Bank, Miss Yvonne 
Walker, stewardess of the plane, 
Michael Kanaley, first prize winner, 
and his mother, Mrs. Helen Kana- 
ley, at Syracuse Hancock Field Air- 
port. Mr. Higgins was present to 
congratulate Michael on having won 
the contest. 


consecutive session of the School, 
which will celebrate its fifteenth 
anniversary at ceremonies held in 
connection with the Convention of 
the American Bankers Association 
in New York next September. The 
enrollment was the largest in the 
history of the School. 


Southern School Of Banking 
Concludes First Annual Session 


The School of Banking of the 
South concluded its first annual 
two-week session on June 16th. The 
enrollment consisted of 100 bank 
officers, junior executives and quali- 
fied employees who followed an in- 
tensive course of study dealing 
with many phases of economics 
and finance. Unexcelled accomoda- 
tions were provided by Louisiana 
State University, Baton Rouge. 

Orrin H. Swayze, vice president 
of First National Bank, Jackson, 
Miss., served as director. 


Dr. James B. Trant, dean of the 
LSU College of Commerce predicted 
that “the long-range results of this 
school will prove to be the greatest 
single influence in the future eco- 
nomic and social life of the South.” 
He invited the group to hold next 
year’s session at the same location. 

A brand new class of 100 students 
will enroll next year to join those 
who move on to a more advanced 
series of courses in second year 
work. By 1952, the school will have 
reached its full operating strength. 


First National, Memphis, Opens 
Drive-In Branch 


The First National Bank of Mem- 
phis has opened a drive-in branch, 
with walk-in facilities for pedes- 
trians. This new office, its sixth, 
is located at 224 Madison Avenue, 
just a block and a half from the 
bank’s main office. It will serve 
customers of the parent bank and 
its suburban branches. Ample 
parking facilities are also provided 
for those who have business inside 
the building or at the main office. 


Chase Begins Advertising 
Campaign To Attract 
Small Accounts 


The Chase National Bank re- 
cently started publication of a new 
series of 1000-line advertisements 
to appear in metropolitan New 
York newspapers during the re- 
mainder of the year. The campaign 
represents a departure from con- 
ventional financial advertising both 
in technique and message. 

Designed to attract small per- 
sonal and small business accounts, 
the campaign features Chase’s 
friendly service, and attempts to 
show that Chase is interested in 
small as well as large accounts. 

The advertisements are based on 
letters received by the bank from 
customers who have expressed 
satisfaction with the way in which 
Chase has serviced their small com- 
pound interest, checking and con- 
sumer credit accounts. 

A facsimile of a letter is dis- 
played along with a photograph of 
the customer who wrote it, and the 
remainder of the advertisement is 
devoted to a brief comment expres- 
sing Chase’s interest in small ac- 
counts. 
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J. Vincent O'Neil R. Allan Neblett 


Wn. W. FARRELL, former presi- 
dent, has been elected chairman of 
the board of the Mercantile Na- 
tional Bank of Chicago. Mr. Far- 
rell’s successor as president is J. 
VINCENT O’NEIL, who came to the 
Mercantile last July. The bank 
also elected R. ALLEN NEBLETT and 
EDWARD R. RYBICKE, vice president 
and assistant vice president, respec- 
tively. 

Consolidation of the Franklin 
National Bank of Jersey City with 
The First National Bank of Jersey 
City has been announced by the 
latter bank. The two offices of the 
Franklin National at 329 Palisade 
Avenue and 3487 Hudson Boule- 
vard, Jersey City, will now be 
known as the Palisade Avenue of- 
fice and the Western Slope office 
of the First National Bank of Jer- 
sey City. 

The Bank of America on July 
16th assumed the assets and cer- 
tain liabilities of the Bank of 
Guam, Agana, which will be op- 
erated as a branch of the Bank of 
America. Included in the transac- 
tion was the Saipan facility of the 
Bank of Guam. 


GERARD M. IvES and HERBERT P. 
McCaBE have been appointed vice 
president and second vice president, 
respectively, of Guaranty Trust 
Company of New York. Mr. Ives, 
formerly second vice president, is 
in charge of the bank’s public utili- 
ties division with which he has 
been associated since 1941 except 
for a three-year military leave dur- 
ing which he served with the 
Army’s Ordnance Department as a 
Lieutenant Colonel. Mr. McCabe, 
formerly assistant treasurer and 
also with the public utilities divis- 
ion, has been with the Guaranty 
since 1941. 


AuGust H. LAGES and PHILIP J. 
LEOPOLD have been appointed trust 
officers of The First National Bank 
of Jersey City. 
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ARTHUR FOWLER, assistant cash- 
ier of the First National Bank in 
St. Louis has been transferred from 
the F. H. A. loan department to the 
correspondent banking division. He 
will represent the First National in 
Tennessee, Alabama and other 


southeastern states as an assistant 
to CARROLL F. BURTON, vice presi- 
dent. 


© John Henderson 
Thomas M. Ainslie 


© Fabian Bachrach 
John K. Benson 


Appointment of JOHN K. BENSON, 
assistant vice president, as assistant 
to President WALTER S. BUCKLIN, 
has been reported by the National 
Shawmut Bank of Boston. The 
bank has also advanced THOMAS 
M. AINSLIE from assistant vice 
president to vice president, under 
which title he will be assigned to 
the business extension division. 





CONDENSED 


STATEMENT OF C 











Irving S. Mandel 


William G. Foulke 


IRVING S. MANDEL, former assis- 
tant vice president, has been ap- 
pointed a vice president of the 
Public National Bank and Trust 
Company of New York. He will 
continue in charge of the branch 
office credit division. 

The Provident Trust Company of 
Philadelphia recently announced 
the election of WILLIAM G. FOULKE, 
formerly trust officer, as a vice 
president of the company, and the 
appointment of W. ARTHUR DILL 
and GIRVEN H. CULLEY as trust of- 
ficer and personnel officer, respec- 
tively. 

Davis G. KirBy has been elected 
second vice president in charge of 
market research and development 
at The Northern Trust Company, 
Chicago. 


ONDITION 


he 
AT THE CLOSE OF BUSINESS JUNE 30, 1950 
cr GB 4 
hich dest 
Cash on Hand and with the Federal anit 
Reserve Bank . $ 54,886,212.49 
Due From Other Banks 8,079,951.90 
United States Government Securities . 198,139,751.06 $261,105,915.45 Largest 
Other Bonds, Debentures and Securities 1,188,470.00 
Stock in Federal Reserve Bank 360,000.00 
Loans and Discounts oe uae 27, 468,577.67 Indefiendint 
Bank Premises, Furniture and Fixtures . eo oe ee 1.00 
Customers’ Liability on Letters of Credit and Acceptances . 383,806.00 , 
° , cone ‘ Bank 
Customers’ Liability Under Loan Commitment Agreements 2,98 1,000.00 
Accrued Interest Receivable on Loans and Securities . 925,794.91 
TOTAL s 6 ee W gle * $294,413,568.03 om 
 € . ofese : 
Linbelitics co ye 
Deposits rT he ae ee es ee $274,751,992.11 
Letters of Credit and Acceptances 434,554.05 Gos RD 
Loan Commitment Agreements 2,981,000.00 4 
Interest Collected but Unearned ee 38,457.25 
Reserved for Dividends, Interest, Taxes and Insurance ‘6 « 1,057,564.62 
Capital Paid In .$ 6,000,000.00 
Surplus . . , 6,000,000.00 : 
Undivided Profits 3,150,000.00 15,150,000.00 Ooh 4974 
TOTAL $294,413,568.03 
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Otto A. Seyferth, newly-elected 
president of the Chamber of Com- 
merce of the United States has an- 
nounced the reappointment of 
DUNLAP C. CLARK, president of the 
Central Bank, Oakland, Calif., as 
chairman of the chamber’s national 
defense committee. Colonel Clark, 
a director of the U. S. Chamber 
since 1942, has headed the national 
defense committee since his inac- 
tivation from the Army in 1945. 
Mr. Seyferth also named him on 
the chamber’s finance department 
and budget, finance and audit com- 
mittee. 


LAWRENCE T. KNIER of Philadel- 
phia was elected secretary-treas- 
urer of Robert Morris Associates, 
the national association of bank 
credit men, at a recent meeting 
of the board of directors in Chicago. 
Since graduation in 1947 from the 
Wharton Graduate School of the 
University of Pennsylvania, Mr. 
Knier has been Research Secretary 
of Robert Morris Associates. 


Central National Bank of Cleve- 
land will have “drive-inside” bank- 
ing facilities upon completion of a 
remodeling project under way at 
1718 Euclid Avenue. The remod- 
eled building, which will house the 
bank’s Playhouse Square Office, 
will be ready for occupancy by 
autumn. Three tellers windows will 
be built into the wall within easy 
reach of the auto driver’s seat. 


CHARLES N. VAN HOUTEN has 
been appointed an assistant vice 
president of the Federal Reserve 
Bank of New York. He is assigned 
to government bond, safekeeping 
of securities, and R.F.C. custody 
operations. 


© Fabian Bachrach 


Edward E. Chute Raymond F. Holly 


EDWARD E. CHUTE, formerly as- 
sistant vice president, has been 
elected a vice president of the Na- 
tional Shawmut Bank of Boston, 
and will be in charge of branch or- 
ganization. 


RAYMOND F. HOLLY has been ad- 
vanced to an assistant vice presi- 
dency at the South Shore National 
Bank of Chicago. Mr. Holly be- 
came associated with the bank in 
May, 1949, and has served as assis- 
tant manager of the real estate loan 
department. He will continue in 
this capacity in addition to assum- 
ing the duties of his new office. 


California Bank’s board of direc- 
tors has elected DARWIN A. HOLWAY 
and W. E. PALMER vice presidents, 
A. D. ASTON assistant cashier, and 
appointed JOHN VANDER ZEE assis- 
tant manager of the Beverly Hills 
Office. 


ARNOLD NorD TSCHUDY was re- 
cently assigned to duties in New 
York as vice president and New 
York representative of the Bank 
of America N. T. & S. A., with of- 
fices at 40 Wall Street. Mr. 
Tschudy’s experience includes 20 
years with General Motors Accept- 
ance Corporation with managerial 
assignments in California, Spain, 
Hawaii, Japan and Brazil. 





Az BANK ARCHITECTS & ENGINEERS 


Bankers employ us for complete or special services including: 


@ Initial discussion and analysis of their building needs; 


@ Preliminary plans and cost estimates for either 
alterations or new buildings: 


@ Finished drawings and specifications for construction; 
@ Supervision of construction; 
@ Interior design, lighting, decorations, furnishings. 





We invite correspondence on any phase of the planning of bank buildings. 


TILGHMAN MOYER COMPANY 
ALLENTOWN, PENNSYLVANIA 


The South Shore National Bank 
of Chicago recently held an open 
house to display its remodeled 
quarters to the public. A statement 
issued by M. R. Baty, president, 
emphasized customer convenience 
as the major consideration which 
shaped up the details of the re- 
modeling and improvement pro- 
gram. 


Manufacturers Trust Company, 
New York City, has announced 
that JOSEPH A. CorRADO of the 
bank’s foreign department has been 
made an assistant secretary, and 
that JOSEPH ROTHMAN has been 
promoted from assistant manager to 
assistant secretary. 


Colonial Trust Company of New 
York recently appointed LERoy T. 
TANFIELD a vice president and Don- 
ALD N. PRICE an assistant vice presi- 
dent. Mr. Tanfield, formerly an as- 
sistant vice president, has been 
with the Colonial since 1929, and 
will continue his activities at the 
bank’s Rockefeller Center office. 


The directors of the First State 
Bank in Seagraves, Texas recently 
announced its conversion to a Na- 
tional Banking Association under 
the name of The First National 
Bank in Seagraves. J. F. MATCHETT 
is president, and E. C. ROBERTS is 
vice president and cashier. 

Election of JOSEPH R. CECCHINI to 
its board of directors has been an- 
nounced by the Central Valley 
Bank of California. 


After several months’ absence on 
business, DARRELL H. HAMRICK re- 
turned recently to the Republic Na- 
tional Bank, Dallas, Texas, as vice 
president. He will be associated 
with the petroleum department. 
Mr. Hamrick, a graduate of the 
University of Pennsylvania’s Whar- 
ton School of Finance and Com- 
merce, has previously been asso- 
ciated with the Bank of the Man- 
hattan Company and the Bankers 
Trust Company in New York. 


ROBERT E. LEE HILL, Columbia, 
Missouri, secretary of the Missouri 
Bankers Association and president 
of the Central States Conference, 
presided at the regular meeting of 
that organization which was held 
at the Broadmoor Hotel in Colorado 
Springs, Colorado, July 5 to 7. The 
conference is composed of State 
Bank Associations of 16 Central 
States. : 
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The appointment of RALPH F. 
LEACH, government bond specialist 
in the investment department of 
the Valley National Bank of Phoe- 

ix, to the position of economist in 
the government finance section of 
the Federal Reserve System was 
recently announced. Mr. Leach is 
serving in an advisory capacity to 
the Board of Governors in the field 
ot open market operations in gov- 
ernment securities. 

GAYLE L. GUPTON of the Third 
National Bank in Nashville, Ten- 
nessee, was declared first prize win- 
ner in the National Public Speak- 
ing Contest for the A. P. Giannini 
Educational Endowment prizes at 
the recent golden anniversary con- 
vention of the American Institute 
of Banking in Minneapolis. 


Carl B. Baldt Gayle lL. Gupton 


Wilmington Trust Co. Makes 
Seven Staff Promotions 


Donald R. Welles has been named 
president and secretary of 
Wilmington Trust Company of Wil- 
mington, Del. He will continue in 
charge of bank operations. Mr. Wel- 
les formerly was comptroller and 
secretary. The new comptroller is 
Carl B. Baldt, formerly auditor, who 
now will devote full time to opera- 
tions. 

Five other promotions, one of 
which gives the bank its first wom- 
an officer, have been announced by 
the board of directors. They are: 
George P. Bissell, Jr., from assist- 
ant secretary to assistant trust offi- 
cer, Joseph Y. Jeanes, Jr., from as- 
sistant secretary to assistant trust 
officer, Gilbert B. Moyer from as- 
sistant treasurer to assistant vice 
president, Lewis W. Flinn, Jr., to 
assistant secretary, and Miss Helen 
M. Hayes to assistant treasurer. 

William A. Gunsser has resigned 
as a senior examiner of the Federal 
Reserve Bank of Philadelphia to 
become auditor of Wilmington 
Trust. 
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STUART K. BARNES has been ap- 
pointed secretary of Guaranty 
Trust Company of New York, suc- 
ceeding MATTHEW T. MuRRAY, sec- 
retary and resident attorney of the 
company, who is retiring after 45 
years of service. Mr. Murray is 
becoming counsel to the law firm of 
Harper & Matthews, 70 Pine St., N.Y. 
Mr. Barnes has been associated 
with the bank’s legal department 
since 1947, as assistant resident at- 
torney. He is a member of the 
New York and District of Columbia 
bars and of the New York County 
Lawyers Association. 


HAROLD R. JONES, formerly assis- 
tant cashier of the Capital National 
Bank at Austin, has been named 
assistant cashier of the South Texas 
National Bank of Houston. Mr. 
Jones has already assumed his du- 
ties as manager of the credit dept. 

ELwoop M. Brooks, president of 
the Central Bank & Trust Company 
of Denver, was recently formally 
initiated as an honorary member 
in the Colorado University chapter 
of Beta Gamma Sigma. This was 
the sixth such membership be- 
stowed on a Colorado businessman 
by this chapter since 1939. 
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STATEMENT OF CONDITION 
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Te i tcées 
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U.S. Government Bonds... 
Municipal Bonds 

Other Investments 
Commercial Loans (1) 


Loans to Individuals (2)............ 
(Repayable Monthly) 


Mortgage Loans to Individuals (3)...... 


(Repayable Monthly) 


TOTAL LOANS AND DISCOUNTS .....cccccccssssssessssoscssessscesssesseses 


Investment in Banking Quarters 
Interest Earned but not Collected 


Other Resources 


"WORD: HEBOUMORS (Firs scien 


_$ 9,052,799.53 
21,319,726.54 
288,565.47 
1,075,000.00 


ida a 6, 578,459.83 


23.036,621.98 
7,728,199.81 


37,343,281.62 
1,827,987.23 
106,666.38 
123,133.20 

$ 71.137,159.97 


bialiltiies 


Capital Stock 
Surplus 
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Tota Capita, ACCOUNTS 


Reserves — Unallocated 
Deferred Income 


Reserve for Taxes, Interest, ete... 


Dividends Pay: able July 1, 1, 1950... caceanan 


Other Liabilities 
Time Deposits (5) a 
Demand Deposits (6) 


Totat Deposits 


Toray LIABILITIES (4). 


.. $ 1,800,000.00 
2,000,000.00 
$12,385.10 


$ 4,212,385.10 
595,431.42 
1,692,041.04 
476,496.61 
27,000.00 

| 133,202.47 
$ 37,537,561.49 
26,463,041.84 
64,000,603.33 


$ 71,137,159.97 


Represented by 1,647 accounts (4) 168,418 accounts of all kinds are being served 
Represented by 49,889 accounts 3 Represented by 42,535 accounts, not including 27,089 Christmas 


Represented by 1,801 accounts (6 


Represented by 39. 510 accounts 


Club accounts 





First National In Dallas 
Enlarges Official Staff 


First National Bank in Dallas has 
recently announced the following 
changes in the official staff of the 
bank: 

Ernest O’Hearn, Jr., and L. B. 
Jennings have recently been elected 
vice presidents, the former to serve 
in the correspondent bank division, 
and the latter as a general loan 
officer. Mr. O’Hearn is a former 
president of the First State Bank, 
Gladewater, Texas, and Mr. Jen- 
nings came to the Dallas bank from 
the First National Bank, Shreve- 
port, where he had been a vice 
president. 

Jack B. Craig, formerly officer in 
charge of the bank credit division 
of the consumer loan department at 
the head office of the Bank of 
America in San Francisco, has also 
been elected a vice president of the 
First National in Dallas, to head its 
new installment finance department. 
Mr. Craig will relieve H. Y. Scur- 
lock, vice president and present 
head of the personal loan depart- 
ment, who has assumed his new du- 
ties as a general loan officer of the 
bank. 

Still another newly elected vice 
president is Eugene H. Sprague, 
who will continue to be in charge 
of the account analysis department 
and assume new duties in the cor- 
respondent bank division. 

Eugene de Kieffer has come to the 
First in Dallas as assistant vice 
president from the Dallas office of 
the Prudential Insurance Company 
of America, where he has been as- 
sistant manager. 


Guaranty Trust Promotions 

Guaranty Trust Company of New 
York has announced the appoint- 
ment of William A. McRitchie as a 
vice president, trust department. 
Formerly a trust officer, he has 
been associated with the company 
since 1928, prior to which time he 
practiced law in Florida. 

Other trust department promo- 
tions announced at the same time 
are: B. Frank Patton, William F. 
Lackman, and Hamilton C. Hoyt, 
formerly assistant trust officers, 
now second vice presidents; Ward 
B. Kinsley, John D. Rippe, Frede- 
rick B. Kingsley, assistant secre- 
taries, and Joseph F. Myles, assis- 
tant trust officer. 
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Boston Bankers Join In Jubilee 


The ten commercial banks of Boston erected a replica of Bunker 
Hill Monument on the Tremont Street Mall of historic Boston Com- 
mon on the occasion of its recent Jubilee, at which fifty-one of the 
nation’s leading industrialists held an informal roundtable discussion 
on “the state of the nation” at Faneuil Hall. The replica bore the label 
“A Monument of Strength in the City of Boston” and told the story of 
the contributions made by these banks to the economic and cultural 
well-being of the citizens of the city. Total deposits of the ten banks 
were indicated as $2,482,954,851, and the number of depositors as 
690,838. During the Jubilee, bank tours for citizens and visitors alike 
were conducted by the participating banks. 
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BANKERS AT BUNKER HILL REPLICA, left to right: 


Lloyd D. Brace, president of the First National Bank of Boston; Richard P. Chapman, 
executive vice president of the Merchants National Bank of Boston; Henry J. Nichols, vice 
president and director of the National Shawmut Bank of Boston; H. Frederick Hagemann, Jr., 
president of the Rockland-Atlas National Bank of Boston; Thomas P. Beal, president of the 
Second National Bank of Boston; E. C. Johnson, president of the Boston Chamber of Com- 
merce; Ralph Lowell, president of the Boston Safe Deposit and Trust Company and president 
of the Boston Clearing House Association, who was the spokesman for the ten commercial 
banks of Boston at the dedicatory ceremony; Joseph A. Erickson, president of the Federal 
Reserve Bank of Boston and chairman of the Banking Committee of the Boston Jubilee; Donald 
J. Hurley, chairman of the Boston Jubilee Committee; C. Rodgers Burgin, president of the 
New England Trust Company; Allan H. Sturgis, president of the Pilgrim Trust Company; 
Edward L. Bigelow, president of the State Street Trust Company; and John Morse, vice 

president and treasurer of the United States Trust Company. 


In the banking department, main 
office, Walker Hinton and Joseph 
F. Kay are appointed assistant 
treasurers, and at the Fifth Avenue 


office Stanley H. Brown, formerly 
assistant treasurer, becomes a sec- 
ond vice president and William J. 
Byman an assistant treasurer. 


BANKERS MONTHLY 





FIRST NATIONAL BANK IN DALLAS Correspondent Bank Dinner, June 
17, 1950, the initial event in its celebration of its diamond jubilee year. 
Reading left to right: Ben H. Wooten, president; C. E. McCutcheon, 
president First National Bank of Wichita Falls and president of Texas 


Bankers Association; 
master; 


Eugene McElvaney, 
Nathan Adams, Honorary Chairman of the Board; E. L. Flip- 


vice president and toast- 


pen, Chairman of the Board. The bank will observe its 75th anniver- 


sary on October 11th. 


Chemical Bank Appointments 


Two assistant vice presidents and 
an assistant secretary were ap- 
pointed recently in staff changes 
made at the Chemical Bank & 
Trust Company, New York. 

Peter J. Brennan, formerly as- 
sistant manager of the foreign de- 
partment and Walter M. Ross, until 
his present assignment a vice-presi- 
dent of the First National Bank of 
Louisville, Kentucky, are the new 
assistant vice presidents. John C. 
Sturgis who is associated with 
William S. Renchard, vice presi- 
dent in the handling of the bank’s 
business in Ohio and Indiana, is the 
new assistant secretary. 

Mr. Brennan will continue work- 
ing with Amos B. Foy, vice presi- 
dent in the handling of the bank’s 
Latin-American business, while Mr. 
Ross will team with Howard W. 
McCall, vice president in the cor- 
respondent bank division. 


Bankers Trust Changes 

Bankers Trust Company, New 
York, has announced the promotion 
of Allan K. Murray from assistant 
treasurer to assistant vice presi- 
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dent, together with the election of 
Henry D. West as assistant treas- 
urer, and Walter L. Jones as assis- 
tant secretary. 

Mr. Murray will be in charge of 
the Bank’s new office at 1002 Madi- 
son Avenue at 78th Street. 





served as pro-assistant cashier. 


First Of Arizona Appoints 
Two Assistant Cashiers 


Appointment of two of its women 
employees, Dorothea R. Weichelt 
and Julia M. Harelson, as assistant 
cashiers was announced recently by 
the First National Bank of Arizona. 

Miss Weichelt, before coming to 
Phoenix three years ago, was per- 
sonnel director for Bauer & Black 
Corporation in Chicago, Illinois. She 
is a member of the Trinity Women’s 
Business Club and chairman of the 
Maricopa County Chapter of the 


Dorothea Weichelt Mrs. Harelson 
Women’s Committee of the Ameri- 
can Institute of Banking. In her 
new capacity she is assistant to the 
cashier, R. S. Courts, in the depart- 
ment of personnel relations. 

Mrs. Harelson is a native Phoeni- 
cian and joined the Tempe National 
Bank in 1918 and has continued 
service since the acquisition of that 
bank by the First National Bank of 
Arizona. She has for several years 
She 


No matter what the size, or the 


specific need, of your Chicago account, we are 


equipped to provide a complete banking serv- 
ice, promptly and efficiently. Any and all of 


our services are at your disposal. 


CiTy NATIONAL BANK 
AND TRUST COMPANY of Chicago 


208 SOUTH 


LA SALLE STREET 


(MEMBER FEDERAL DEPOSIT INSURANCE 


CORP.) 





is president of the Business and 
Professional Women’s Club of 
Tempe, and a Past Matron of the 
Tempe Chapter of the Order of the 
Eastern Star. 


Illinois Banker Awarded 
Honorary Degree 


An honorary doctor of laws de- 
gree was conferred upon Walter J. 
Cummings, chairman of the board 
of the Continental Illinois National 
Bank and Trust Company, at the 
52nd annual convocation of DePaul 
University in the Chicago Civic 
Opera House. 

The degree was presented to Mr. 
Cummings in recognition of his suc- 
cess as a leader in the field of bank- 
ing and as a public-spirited citizen 
devoting much of his time to the 
furtherance of civic, national, and 
charitable enterprises. 

Chairman of the board of Con- 
tinental Illinois since 1934, Mr. 
Cummings has served also as a 
director of the Federal Reserve 
Bank of Chicago since 1937. 


Mobley To Succeed Jones As 


U. S. Guaranty Co. President 


It has been announced by the 
directors of the United States Guar- 
anty Company that Nathan Mobley 
has been elected president, effective 
Sept. 1, 1950, to 
succeed John T. 
Jones, who has 
been with the 
company since 
1929. Mr. Jones, 
who is retiring 
under the com- 
pany’s retirement 
plan, will con- 
tinue as a direc- 
tor. Mr. Mobley came to the com- 
pany as assistant to the president 
in 1934, became vice president in 
1936 and has been executive vice 
president and director since 1947. 

The also authorized a 
special meeting of stockholders on 
July 27, 1950, to act on a resolution 
approving appointment of the firm 
of Chubb & Son as managers of the 
fidelity and surety departments of 
the company. Chubb & Son, for 
many years has managed the cas- 
ualty and aviation departments. It is 
proposed that the change in basis 


Nathan Mobley 


board 
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of management become effective 
January 1, 1951, and under the 
proposed arrangement it was an- 
nounced that Mr. Mobley is to be- 
come a Partner of Chubb & Son as 
of that date. 


50th Anniversary Award 

Mervin B. France, left; president 
of the Society for Savings, Cleve- 
land, presents James T. Pascoe with 
a check for $1000 celebrating his 
50th anniversary at the 101l-year 
savings institution. Mr. Pascoe has 
been manager of the safe deposit 
department since 1933. 


First Of Arizona Finances 


46 Youths Learning To Farm 

Forty-six youngsters, learning 
farming through the Future Farm- 
ers of America and 4-H Club proj- 
ects in the Yuma area, were 
financed by the livestock depart- 
ment of First National Bank of 
Arizona during the last year. 
Loaned to these young people on 
their own signature alone was $10,- 
433.64. At the time each loan was 
made, the young borrower was in- 
terviewed by Roy Young, head of 
the bank’s livestock department 
here, who explained how the loan 
was made and why, for the sake 
of their future operations, these 
youngsters should regard it as a 
prime responsibility. 

Officers of the bank say that us- 
ually no adults are asked to sign 
the notes with the young borrow- 
ers. There is not one single case 
of default on the bank’s books. 

In addition to these loans, the 
livestock department of the bank 
here also financed the initial pur- 
chase of calves for both 4-H Clubs 


Five New Members Of Crocker Century Club Receive Awards 

Completion of 25 years with Crocker First National Bank of San 
Francisco was marked recently with awards of gold watches, an ex- 
tra month’s pay, a month’s vacation and membership in the Crocker 
Quarter-Century Club to William T. Collum, manager safe deposit 
vaults; Raymond A. McDonald, assistant to trust officer; Earl D. 
Norman, assistant manager, savings department; Henry J. Thomas, 
real estate department; and Donald E. Booker, note teller. Above 
from left are Collum; McDonald; W. W. Crockery, chairman of the 
board of the Bank; Norman; Thomas; and Booker. 
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nd Future Farmers of America 
nd at no cost to the organizations. 
‘hese initial purchases amounted 
-o 141 head of cattle at $15,433.92 

“It is the hope of the bank,” said 
Mr. Young in cornmenting, “that by 
teaching these young people the 
fundamentals of good business or- 
ganization we will help them be 
better businessmen as they under- 
take larger and larger projects. 
The bank’s interest is not a passing 
one and what we have done as out- 
lined here is part of a continuing, 
long-range program.” 


Vault Of First National, Chicago, 
Used To Safeguard Famous Gems 


The First National Bank of Chi- 
cago was recently the nighttime 
custodian of one of the world’s 
greatest collections of famous 
stones. The fabulous gems, worth 
ever $15,000,000, were on exhibit 
for the benefit of the Illinois Chil- 
dren’s Home and Aid Society. Af- 
ter being on display during the 
day, the jewels were taken to the 
bank’s vault for overnight protec- 
tion. Included in the display were 
the ill-fated Hope Diamond, once 
owned by Louis XIV of France, the 
126-carat Jonker Jewel, valued at 
$2,000,000 and reputed to be the 
largest, finest diamond in the world, 


the 337-carat, world’s largest sap- 
phire, once owned by Catherine the 
Great of Russia, and the famous 
“Star of the East” 100-carat, pear- 
shaped diamond. 

The collection of gems, compris- 
ng more than 1,000 carats, is on 
tour of the country for the first 
time, being shown in every case for 
the benefit of charity. 
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Practically every day 


practically every bank in the U.S.A. 


depends in some way on Rand M‘Nally! 


Rand MSNally’s Bankers Directory. The famous Blue 
Book, the banker's bible since 1872. 


Key to the Numerical System of The American Bankers 
Association—published by Rand MSNally since 1911. 


Christmas Savings Clubs. Complete 


services, with 


exclusive Rand MSNally features. 


Rand MSNally’s magazine—Bankers Monthly—wel- 
comed every month by thousands of bank officers. 


Serving American Banks since 1872 


RAND MSNALLY & COMPANY 


Banking Division 


536 S. Clark Street 


Merchants Can Test Skill 
In Spotting Counterfeits 

As simple to operate as any juke 
box is a “Know Your Money” ma- 
chine installed at the Broadway and 
86th St. Office of The Bank for Sav- 
ings, New York City, through the 
cooperation of the U.S. Secret 
Service. 

Storekeepers in the neighborhood 
of the Bank are invited to test their 
skill in spotting fake money. The 
idea is first to study for counterfeits 
the various bills displayed and then 


Chicago 5, Illinois 





press one of the numbered push 


buttons accordingly. Lights flash 
the answer with a color green for 
good money and red for fake. 

The machine is made available as 
a community service by the Bank 
to help the merchants in the neigh- 
borhood. Later it will be set up at 
each of the Bank’s three other of- 
fices for the benefit of storekeepers 
in the adjacent communities. 


Nothing will ever be attempted if 
all possible objections must first be 
overcome.—Johnson. 
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A Bank Grows In Brooklyn 

A line like this extended from Mermaid Ave., a half block along 
West 17th St., from 9 a.m. until 9 p.m. recently when The Dime 
Savings Bank of Brooklyn opened its new Coney Island branch, 
accepting $518,312 in deposits from 5,747 individuals. The first de- 
positor was in line at 6:30 a.m. By the time the bank opened at 
8:45 a.m. there were more than 100 and the-line grew steadily 
throughout the day despite the fact that bank employees were ac- 
cepting deposits at an average rate of 459 per hour. 

One of the features of the bank which received special attention 
is the “baby carriage’ window on West 17th St.,-where more than 
300 mothers with small children transacted business from the side- 
walk on opening day. 

Another feature is that the safe deposit vault with a capacity of 
6000 boxes on the mezzanine is reached by an elevator from street. 


CALENDAR OF EVENTS 


AMERICAN BANKERS ASSOCIATION 


Sept. 24-27—Diamond Anniversary Convention, New York, N. Y. 

Oct. 18-20—Western Regional Trust Conference, Biltmore, Los Angeles, Calif. 
Nov. 9-10—Mid-Continent Trust Conference, Statler Hotel, St. Louis, Mo. 
STATE ASSOCIATIONS 

Aug. 10-12—West Virginia, The Greenbrier, White Sulphur Springs. 

Oct. 11-12—Nebraska, Paxton Hotel, Omaha. 

Oct. 15-17—Kentucky, Brown Hotel, Louisville. 

Oct. 22-25—Ilowa, Des Moines. 

Nov. 9-11—Arizona, Annual Convention, Arizona Biltmore Hotel, Phoenix. 


OTHER ORGANIZATIONS 


Aug. 21 to ; 
Sept. 1—Pacific Coast Banking School, University of Washington, Seattle. 
Aug. 21 to 
Sept. 2—Central States School of Banking, University of Wisconsin, Madison. 
Sept. 17-22—Financial Public Relations Association, Hotel Statler, Boston, Mass. 
Sept. 21-24—Association of Bank Women, Annual Convention, Hotel Biltmore, New York. 


Sept. 27-29—Mortgage Bankers Association of America, Statler and Book-Cadillac Hotels, 
Detroit, Mich. 


Oct. 22-25—Consumer Bankers Association, Westchester Country Club, Rye, New York. 
Oct. 23-26—NABAC, Annual Convention, Kansas City, Missouri. 


Nov. - 5- 8—Robert Morris Associates, The Greenbrier, White Sulphur Springs, West Vi- 
ginia. 
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CASHIER SENTENCED 
FOR $7500 THEFT 
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STOCK CLERK CONFESSES 
SECRET SALES OF WARE- 
HOUSE MERCHANDISE 


Police last night trapped a clerk 
into selling them maccSemtine b 


FOREMAN CONFESSES 
THEFT OF MATERIALS 


3 construction 

foreman for the 
Construction Company, today con- 
he : fro 


PLANT GUARD LEADS 
GANG IN $15,000 


| i THEFT © 


CLERK CHARGED WITH 
AIDING IN SHOPLIFTING 


RACKET 


A $5,000 shoplifting racket was 
broken yesterday, and six & peep 
= as the onan oLg 


TIMEKEEPER ADMITS 
FRAUDULENT ENTRIES 


Falsifying time records of em: 
ployees nei 
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HEAD CLERK ADMITS 


PILFERING CASH 
FOR 12 YEARS 


(Officials of 


aint en lianin ets hintentenel 
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WATCHMAN LET GANG 
"IN, POLICE CHARGE 


Yhed Ment protects you 


against Employe 


Dishonesty Losses 


employe dishonesty mer 


that it is impossible to judge the trustworthiness ot 


employes, for the average embezzler is not the crimi- 


nal type! 


E can't stop dishonesty among your employes 
I |’ .. but he can stop losses to your company from 
with a Blanket Bond! 


Careful studies of thousands of embezzlers prove 


i -_ 4 
: 
Blanket Bond protects your company from any loss 
es because of any fraudulent act by any employe! 
The results of a thirty-month inquiry into the char- 
acteristics of 1001 embezzlers are contained in “Em- 
anew book which your U.S.F.&G. 


glad to give you without obligation. 


bezzlers. Postwar.” 


Agent will be 


By bonding everyone in your organization, THIS | ait sical aet emai 


MAN—your U.S.F.&G. 


ard of guesswork as to which employe may be tempt- 


ed. Call him today, and 


Agent—eliminates the haz- 


get the details on how a as 


For claim service in emergency, call Western Union 
by number and ask for Operator 25, who has the name — | 


and address of your nearest U.S. F.& G. Agent. 


United States Fidelity & Guaranty Company. Baltimore 3, Md. 


Fidelity & Guaranty Insurance Corporation, Baltimore 3, Md. 


Fidelity Insurance Company of Canada, Toronto 


CONSULT YOUR INSURANCE AGENT OR BROKER 
1S YOt WOULD YOUR DOCTOR OR LAWYER 








WE STRIVE TO BUILD THE WORLD'S 
BEST ADDING MACHINES 
AND OUR USERS BELIEVE WE DO 
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ALLEN W WALES 
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THE NATIONAL CASH REGISTER COMPANY 
444 MADISON AVENUE 4 
MEW YORK 22. N. Y. 


